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DUAL DISTRIBUTION IN THE AUTOMOTIVE TIRE 
INDUSTRY, 1959 


Supplemental Material 


INTRODUCTION TO PART II 


The material contained in part IT of the hearings on ‘Dual Distribu- 
tion in the Automotive Tire Industry, 1959” is made up of (1) supple- 
mentary statements made by two of the five major tire companies 
which appeared at the hearings on June 17, 18, and 19, 1959; (2) the 
number of company stores owned by the Big Five by cities and States 
for the years 1955 through 1958; (3) the number of company retread 
shops owned by the Big Five by cities and States for the years 1955 
through 1958. The number of company stores and retread stores 
owned by tire companies other than the Big Five is negligible. Data 
relating to direct sales and to national accounts will be contained in 
the final report of the Senate Select Committee on Small Business 
based on these hearings insofar as it is possible, without revealing 
confidential company information. 

Husert H. Humpnrey, 
Chairman, Subcommittee on Retailing, Distribution, and Fair 
Trade Practices, Select Committee on Small Business, United 
States Senate. 
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SECTION I. SUPPLEMENTAL STATEMENTS ' 


A. SUPPLEMENTARY STATEMENT OF THE GOODYEAR TIRE & RvUBBER Co. 


Presented to the Retailing, Distribution and Fair Trade Practices Subcommittee 
of the Senate Small Business Committee 


Goodyear’s basic position on “Dual Distribution in the Automotive Tire 
Industry” was fully presented on June 19, 1959, the 3d day of the hearings, by 
Mr. J. A. Lewin, who filed a written statement and testified orally (pp. 301 et seq. 
of pt. I of the printed record of the hearings, page references to which will be 
hereinafter referred to as R. —).? 

While it is not intended to burden the committee’s record with mere repetition, 
Goodyear wishes to emphasize once more the central fact that, to the extent that 
it engages in ‘‘direct selling’ of tires in the replacement market, it does so in 
response to the powerful necessities of customer demand. Moreover, Goodyear 
does not knowingly take such business directly if a Goodyear dealer is able and 
willing to do so, but otherwise Goodyear believes it is not only within its rights, 
but is exercising its proper function in a free competitive economy, when it sells 
its product directly to a customer who will otherwise obtain it from someone else. 

It is understandable that dealers who have failed to get or keep a given piece 
of business should feel a grievance when it appears to them that they have been 
unfairly overmatched, but upon investigation of the instances cited in the testi- 
mony before this committee we find that the criticism or complaint most fre- 
quently arises either from failure to recognize the broadness of the competitive 
forces at work or from incorrect or misunderstood factual information. 

Moreover, it is important to keep the problem in perspective. While actual 
figures are not available to us, Goodyear estimates that its direct sales to national 
accounts, haulers, and contractors—the principal categories of customers in- 
volved—probably amount to less than 1 percent of total industry replacement 
tire sales and not over 5 percent of its own total replacement tire sales. Good- 
year dealers continue to sell the lion’s share of Goodyear replacement tires—far 
overshadowing direct sales and company store sales combined. This is not only 
satisfactory to Goodyear—it is preferred. 

It is simply not true that Goodyear consciously—much less deliberately— 
seeks to undercut its dealers. To the contrary, when a dealer can do the job, 
Goodyear would prefer to have him handle it. And when, through no fault of 
his own but because of larger competitive forces at work, the dealer cannot 
handle it and Goodyear must step in itself, it is not only policy but practice to 
call upon the appropriate dealer for delivery or such other service as he may be 
in a position to furnish, and to compensate him for it. To the complaint that 
74% to 10 percent, in the case of deliveries to national accounts, is inadequate 
compensation, the best answer is supplied by the hundreds of dealers who gladly 
earn the commission and seemingly prosper in so doing. The instances of 
rejection of delivery commissions are certainly rare enough. 

Goodyear does not question the sincerity of the dealer witnesses who voiced 
criticism of so-called ‘‘dual distribution”? practices in the industry generally or 
on the part of Goodyear in particular, but it is unfortunately true that the dealer 
testimony on the whole, taken alone, does not present the true picture—certainly 
not the whole picture. 

We believe that the record presented by the tire companies has already dem- 
onstrated the basic reason for direct selling—the demands of the customer which 
cannot be met satisfactorily in any other way. We do not propose to restate 
this fundamental testimony, which is abundantly clear as it stands. 

We do, however, wish to correct the record in several of the more striking 
instances of criticism based on error or misconception of fact. 





1 The following companies were invited to make supplemental statements but did not wish to do so: 
B. F. Goodrich Co.; U.S. Rubber Co.; and General Tire & Rubber Co. 


2 Refers to page number of pt. 1 of published hearings June 17,18, 19, 1959, on Dual Distribution in the 
Automotive Tire Industry. 
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It is noteworthy that most of these cases have to do with industrial tires or 
truck tires. This was to be expected, for it is probably in those categories that 
competition is most intense, as far as “dual distribution” is concerned. With 
respect to passenger automobile tires, price competition is a relatively minor 
factor, as was acknowledged by a number of the dealer witnesses. Company 
owned stores consistently charge somewhat higher retail prices for auto tires 
than do dealers, according to surveys (R. 299, 304, 341) and, as we have already 
pointed out (R. 305), national accounts frequently pay prices higher than the 
prevailing local market price. 

Industrial tires 


Specific complaints regarding Goodyear’s direct selling of industrial tires were 
voiced by Alan Hartzmark, of the Industrial Tire Co., Cleveland, Ohio (R. 107— 
109) and by Jack Lerman, of Lerman Tire Service, Ltd., Milwaukee, Wis., 
(R. 116-117, 120-121). (Certain additional statements by these witnesses 
concerning truck tire matters will be commented upon separately.) 

These witnesses complained of Goodyear’s selling replacement industrial tires 
to Ford and American Motors, for in-plant use, at original equipment prices 
which were so low that the witnesses could no longer hold this business. 

The witnesses’ statements were generally correct on this point as far as they 
went, but they did not go on to say—and possibly they did not know—that in 
both cases the low price was required to meet the equally low price of one of 
Goodyear’s competitors—the Monarch Rubber Co. 

Monarch is probably the largest producer of industrial tires. It specializes 
in these tires, especially for the original equipment market. It does not attempt 
to furnish the costly distributor or dealer organization necessary to serve the 
replacement trade generally, but it does sell to a relatively few high volume 
replacement accounts in selected markets. Reportedly, Monarch extends its 
original equipment prices to all such accounts which it sells without the service 
usually offered to and expected by replacement buyers. This was the competi- 
tion Goodyear faced and met in these cases. Had it not done so, neither Goodyear 
nor Mr. Hartzmark not Mr. Lerman could have participated in this business. 

Moreover, this was the only way in which Goodyear could retain the business. 
It could not afford to reduce dealer prices generally, because of the costs involved 
in creating, maintaining, and serving a dealer organization for replacement 
sales, not could it properly reduce its prices to these particular dealers in order 
to hold these particular accounts. 

As in so many of the cases of direct selling presented in these hearings, the 
dealers were invited to earn a delivery commission. (Incidentally, the 7% 
percent commission offered was applied not to the low original equipment price 
level at which the sales actually were made, but rather to the substantially 
higher dealer billing price currently designated as “B.B.4’’; on the common 
9 by 5 by 5 inch industrial tire this would represent a commission to the dealer 
of $1.07, rather than $0.86.) 

With respect to Mr. Hartzmark’s complaints regarding Goodyear’s allegedly 
taking away the American Steel & Wire and Du Pont accounts (R. 107—108), 
again it was a case of meeting competition. Since the competition came from 
others than Monarch, it was not necessary to go down to original equipment price 
levels, and these accounts were ‘‘nationalized”’ at a price of “four 10’s and a 5.” 
(This is the common way of describing a chain of discounts—10-10—-10-10-5 
percent—from a stated price, e.g. “‘list’’ price, and is equivalent to a single discount 
of 37.67 percent.) This was done because the accounts insisted on centralized 
billing, and if they could not get it from Goodyear, they could and would do so 
from another supplier or suppliers. 

It is interesting to note that the national account price level of “four 10’s and 
a 5.” about which Mr. Hartzmark complained, was Mr. Leman’s standing price 
to American Motors for a year before Monarch’s competition forced Goodyear 
to go down to the original equipment price level, and was evidently regarded by 
him as a normal and acceptable market price which he would have liked to retain 
(R. 116). 

Again, it is to be emphasized that where competition forces Goodyear to quote 
prices lower than dealers can meet, the dealers are invited to participate in any 
delivery service they are in a position to furnish, and to earn a commission of 10 
percent of the BB—4 price level on industrial tires. (The regular rate on national 
account deliveries is 10 percent; the 7% percent rate previously mentioned applies 
only where the price has been driven down to the low original equipment level.) 

Far from being predatory, or even directly competitive with the dealers involved, 
Goodyear’s actions in these cases were required to meet real and immediate com- 
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petition which threatened to take the business away from both Goodyear and its 
dealers, and the legitimate interests-of the dealers were observed to the greatest 
extent feasible in the circumstances. 


Truck titres 


As has already been noted, the testimony of the dealer witnesses on the whole 
emphasized the truck tire market as the principal area of complaint against the 
alleged evils of ‘“‘dual distribution’’ and direct selling. This was to be expected, 
since it is common knowledge that the fiercest competition in the entire replace- 
ment tire market is typically found in the battle for truck tire business. 

One of the most important underlying reasons for the extremely sharp competi- 
tion for replacement truck tire business is found in the nature of truck tire 
customers. Many of them are large business organizations, themselves engaged in 
highly competitive businesses, purchasing large and relatively expensive tires in 
substantial quantities. Many of them are relatively sophisticated buyers who 
shop vigorously and play one supplier off against another very skillfully. 

Still another basie consideration is the fact that while the market for passenger 
automobile tires, in units, has inereased in the neighborhood of 30 percent in the 
past 10 years, the replacement market for truck tires has been relatively static, 
which naturally intensifies competition for what truck tire business is available. 

The tire dealer, like the tire companies themselves, is therefore facing much 
more intense competition for replacement truck tire business than is found even 
in the passenger tire market. As a consequence, the constant pressure on truck 
tire prices tends to drive recovery down to levels where margins may become so 
unattractive for many dealers as to be almost completely discouraging, at least 
as to large-scale participation. This was very clearly perceived by one dealer 
witness, Mr. A. D. Dent: 

“T am inelined—that the companies are inclined to go into their own store 
because the truck tire business is so competitive and its being such a low margin 
of profit that a lot of dealers like myself just don’t bother with it’? (R. 254). 

We have attempted to investigate the specific instances in the record of the 
hearings pertaining to truck tire sales where Goodyear was specifically charged 
with acts or practices considered unfair by the witnesses. Unfortunately, in some 
cases the incident was described in such general terms that it was not feasible 
to identify the transaction or persons involved with sufficient certainty to per- 
mit investigation, and in many instances the allegations were made in such 
general terms or directed at so many parties as to make it impossible to answer 
except in equally general terms. That general answer, as far as Goodyear is 
concerned, has already been given to the committee in Mr. Lewin’s statement 
and testimony, already on record. 

However, we have been able to determine the correct facts or ascertain the 
explanation for matters complained of in many of the references to Goodyear, 
which are discussed in their sequence in the printed record of the hearings, as 
follows: 

Mr. Ernest B. Martin, of Jacksonville, president of NTDRA, asserted (R. 48) 
that in May 1959, the Goodyear Service Store at Gainesville, Fla., sold James 
H. Craggs Construction Co. two 10.00x15, 14-ply nylon trailer tires for $104 
ach plus tax, and delivered them, mounted, at Orlando, 70 miles away, without 
service charge, allegedly resulting in a sale below cost for either dealer or store. 
Mr. Martin’s firm had quoted $110.48 plus tax, unmounted, at Gainesville, 
netting a gross return of about 15 percent. 

Facts.—The invoice price to the customer for these tires was not $104, but 
$127.86 each, plus tax. Instead of uncompensated truck travel of 70 miles each 
way, the store at Gainesville arranged with the store at Orlando to make delivery 
from the latter’s stock, since the customer’s equipment happened to be at Orlando, 
and to rebill the tires so delivered back to the Gainesville store, thus giving the 
customer fast, efficient service with a minimum of unnecessary paperwork and 
transportation expense. If Mr. Martin’s firm expected to make 15 percent at 
the quoted price of $110.48, plus tax, the store’s price of $127.86 can hardly be 
considered unfair competition, especially since the dealer’s cost appears to have 
been even lower than the ‘‘cost’’ at which the tires were charged to the store on 
its books. 

Mr. Martin further reported (R. 48) on a hearsay basis that the Goodyear store 
in Gainesville ‘‘would deliver tires and mount them anywhere in the State where 
Craggs had jobs, at no cost to (Craggs).”’ 

Facts.—No store or dealer could tolerate such a costly and wasteful practice. 
Obviously, the Gainesville store would arrange with some nearby dealer or store 
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to make deliveries for it to its customer “on location,’’ rebilling the tires to the 
Gainesville store. 

Mr. Martin asserted (R. 49-52) that Goodyear and others reduced prices with- 
out justification on two sizes of truck tubes (10.00x20 and 10.00x22) with a view 
to taking this business away from smaller manufacturers and independent dis- 
tributors. 

Facts.—In his understandable preoccupation with his own special problem and 
interest, Mr. Martin has overlooked the broader implications of the price move 
in question. Goodyear had, after reviewing its quantity lot tube program for 
dealers, concluded that its prices were too high, compared with those of some 
smaller manufacturers, putting Goodyear dealers at a competitive disadvantage. 
To correct this, Goodyear lengthened its quantity lot discounts to its dealers on 
all sizes of truck tubes, thus improving its dealers’ buying price and competitive 
position at Goodyear’s own expense. 

In the course of thus reviewing dealer truck tube prices Goodyear found that 
the list prices of the two sizes cited by Mr. Martin had for some time been 
disproportionately high in reference to other sizes, and simply reduced them 
accordingly. 

Far from attempting to injure competitors unfairly, Goodyear’s action was 
essentially defensive, to remedy the competitive disadvantage under which Good- 
year’s own independent dealers were suffering. 

Robert $8. Gresh, of E. L. Cook Tire Co., Trenton, N.J., a Goodyear dealer, 
asserted (R. 60) that Federated Metals Division of American Smelting & Refining 
Co. was extended such low prices by Goodyear, as a national account, that if his 
firm is to sell this customer for its own account it would have to rely on earning 
the 2 percent cash discount as a major part of its margin. Moreover, this customer 
could get the same low price on one tire or many. He also complained generally 
regarding extensi~1 of national account prices to John A. Roebling’s Sons Corp., 
a division of Colorado Fuel & Iron Co., Inc. 

Facts.—Basically, Mr. Gresh is deploring the fact that large purchasers whose 
operations are geographically broad in scope are able to bargain with tire sup- 
pliers—whether manufacturers or distributors—whose distribution facilities are 
correspondingly broad in scope, so that they can satisfy the customer’s needs, 
and by taking advantage of the competition between suppliers exact a low price. 
While it may be true that Federated Metals could buy a single tire, if needed in 
Trenton, at its standing national account price, it should be understood that the 
annual volume of American Smelting’s tire purchases is, on the whole, probably 
twice that of Mr. Gresh’s firm (which he indicated as approximately $180,000). 
American Smelting not only needs a large number of tires; like other national 
accounts it undoubtedly also requires a price level determined in advance and 
service available on the same basis at all its locations. These considerations 
were outlined in full in Mr. Lewin’s statement. Since the customer is in a position 
to insist on doing business this way, it is up to the suppliers of tires to meet its 
demands. Any seller who fails to do so, for whatever reason, will probably see 
the business go elsewhere. 

Goodyear elects to compete for such business, where its dealers cannot get it 
for themselves, and to enable a dealer who is in position to give delivery to earn 
a 10-pereent commission for his services. 

The alternative is that neither the dealer nor Goodyear would participate. 
This is, in fact, what happened in the 1949-53 period when Goodyear consciously 
endeavored to leave the so-called national account market to its dealers, as de- 
manded by some of them. The resulting loss of practically all this business 
to competing brands of tires forced a return to the present practice—which is 
understood and approved by the great majority of Goodyear dealers participating, 
who naturally did not appear and testify. 

However, aside from such overriding considerations of competitive realities, we 
wish to correct certain conclusions drawn by Mr. Gresh from the figures cited by 
him. Granting that he might well find that his margins relatively narrow on 
automobile and small truck tires—something which is dictated by competition 
and cannot be unilaterally changed by Goodyear, as shown above—the situation 





should be quite different on the larger truck tires (e.g., cross-section sizes 8.25 
through 11.00), where the bulk of the dollar volume of such a national account’s 
buying is found. 

Here, the billing basis of a Goodyear dealer such as E. L. Cook Tire Co. (and 
disregarding the 2-percent cash discount) for such tires would represent a dis- 
count of 49.12 percent, contrasted with the 43.9 percent to the national account 
cited by Mr. Gresh, as well as the 46.38 percent (including 2-percent cash dis- 
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count) which he referred to as his own discount. In addition, such a dealer 
would earn 3-percent truck tire bonus, 3.5-percent superbonus, and a ‘truck tire 
service allowance” of a dollar amount per tire, varying among sizes and types, 
but generally in excess of 5 percent. It is thus apparent that if prices were the sole 
criterion a dealer like Mr. Gresh’s firm should be able to sell at least the larger 
truck tires at or below the national account price level cited, with very adequate 
margins. If he cannot, it is because the national account is more interested in 
its overall buying pattern, with centralized control of pricing and billing, plus 
local deliveries, than it is in extracting the benefit of possible price advantage on 
some of its tire requirements in some local markets. 

Mr. Gresh further indicated (R. 60), probably inadvertently, that to earn his 
2-percent cash discount he must buy a carload every 90 days and pay on the 10th 
of each month. 

Facts.—The standard terms of payment, irrespective of quantity, are 2 percent 
for payment by the 10th of the next month on passenger tires and 2 percent for 
payment by the 10th of the second following month on truck tires. As a practical 
matter, depending on the date of the invoice, a dealer has 20 to 50 days to pay for 
passenger tires with 2-percent discount, and an additional 30 days for truck tires. 

In the case of spring dating (advance orders placed late in the year) the dealer 
may take delivery at any time after January 1, at Goodyear’s option, and pay 
one-third by April 10, one-third by May 10, and one-third by June 10, and still 
earn 2-percent cash discount. He may also earn an additional one-half of 1 
percent per month anticipation interest by early payment. 

The carload purchasing requirements mentioned by the witness are related to 
the so-called quantity shipping allowance and have nothing to do with cash 
discount. Quantity shipping allowance is earned at the rate of 2 percent on a 
10,000-pound shipment and 3 percent on a 20,000-pound shipment. 

Gerald O. Oyaas, of Minneapolis, former successful Goodyear store manager, 
now a Goodrich dealer, testified in rather general terms as to his views on dual 
distribution, which he professed to sum up (R. 80-81) by recounting his loss of a 
former service station customer to the Dendyene service store in Minneapolis. 
He had formerly sold the station tires at 25-percent discount from the code price 
but refused to meet the store’s price of 30 percent from code. 

Facts.—Neither the service station nor the store was clearly identified by Mr. 
Oyaas, but his description fits a service station dealer of Direct Service Oil Co. in 
Minneapolis. This customer was sold at ““‘BB—5’’—30 percent from code—by the 
Goodyear service store to meet competition, because that price was necessary 
in order to hold the account. At the time that was the going competitive market 
price which an account of that type could command from almost any large 
wholesaling dealer handling a major brand. If Mr. Oyaas was unwilling to meet 
the going price he was certain to lose the account to someone. His real complaint 
is not against Goodyear but against the low level of competitive prices. He was 
evidently unwilling either to recognize them himself or to have Goodyear do so. 

As Mr. Oyaas commented, this operator had been his customer when he (Mr. 
Oyaas) managed the Goodyear service store—very successfully and profitably, 
be it said to his credit. 

Finally, Mr. Oyaas’ former Goodyear service store in Minneapolis did not lose 
money in 1958 as it was “reputed” (R. 81) to have done. On the contrary, it 
showed a profit which, although modest, was creditable in the highly competitive 
Minneapolis market in the recession year 1958. 

Jack Lerman, of Milwaukee, charged a Goodyear service store with selling the 
Cocoa-Cola Bottling Co. four 7.50 by 20 truck tires at a price below Mr. Lerman’s 
cost as a dealer buying over $500,000 a year (R. 116). 

Facts—Mr. Lerman is correct. A new and inexperienced salesman sold the 
customer ‘“‘seconds,’”’ at the usual discounted price. He then found that no 
“seconds” were available and felt he must make good by delivering ‘‘firsts’”’ at 
the price quoted. The transaction was an unauthorized deviation from company 
policy. 

Mr. Lerman also charged (R. 117) that Goodyear is selling Groves, a local 
contractor, at 5 percent below “‘the lowest max, max, max price’’—the ultimate 
low dealer price. 

Facts.—Without even taking into account the “truck tire service allowance’”’ 
to dealers, the price to Groves is at least 13 percent above the ultimate dealer price 
for truck tires having cross sections of 8.25 through 11.00. 

Mr. Lerman further charged Goodyear with selling tires to Evergreen Supply 
Co., allegedly a “front’’ tire dealer for a trucking company, at prices below Mr. 
Lerman’s own buying prices. 

















380 DUAL DISTRIBUTION IN AUTOMOTIVE TIRE INDUSTRY 


Facts.—Evergreen Supply does not buy from Goodyear as a direct dealer. 
The Goodyear service store sells whatever Goodyear tires are sold to this account 
at prices required to meet outside competition in order to retain such part of the 
business as the store has been able to secure. 

Mr. Lerman asserted (R. 118) that Zagrodnik, Goodyear salesman, gave him 
carte blanche to meet any truck tire deal, no matter how low, and that Goodyear 
would (presumably) accept the deal and pay him 7% percent commission 

Facts.—Although specific evidence is scanty, especially since Mr. Lerman says, 
“We do not take any of it,’’ it seems questionable that Zagrodnik intended to do 
more than encourage the dealer to apply for Goodyear support if he was unable 
to take business within his own buying price. This would be normal in a very 
competitive market, but each case would be considered individually; Goodyear 
does not authorize the extension of carte blanche “to meet any deal * * * no 
matter how low.” 

Mr. Richard Poulton, of Elder & Epler, Inc., a Goodyear tire dealer of Co- 
lumbus, Ohio, stated (R. 129) that where Goodyear has centralized the billing to 
contractors, his firm has lost half its former profit of $375 to $400 on large earth- 
mover tires, enjoyed some 3 years ago. 

Facts.—Mr. Poulton assumes that without Goodyear’s intervention his firm 
would have continued to sell at the former high prices for its own account. Ac- 
tually, Goodyear had to move in directly or lose the accounts to competing brands 
of tires, and the lower prices were created by the force of competition. 

Mr. Poulton was also mistaken in saying (R. 128, 129) that the dealer receives 
7% percent in addition to the ‘‘truck tire service allowance’’ (which varies from 
$6 to $125, depending on size and type of tire) only if the dealer bills and carries 
the account at the “factory price’? nominated by the company. The dealer bills 
and carries the account only if he is selling within his own buying price; he is not 
paid a commission for making deliveries for his own account. On deliveries made 
out of his stock to customers billed and carried by Goodyear, with the tires in 
question rebilled to Goodyear, he is compensated for his delivery services. 

Mr. Poulton complained (R. 128) of Goodyear’s making a tire service truck and 
manpower available to service contractor accounts at $500 per month but not 
offering the same to him. 

Facts.—As of June 7, three such units were in fact assigned, one each, to three 
contracting jobs being served by Mr. Poulton’s company. 

Mr. Roe E. Shaub, of Shaub-Ellison Co., Goodyear tire dealer, Tacoma, Wash., 
described at some length (R. 184-186) the disruption of his accustomed way of 
doing business with logging industry customers resulting from nationalization of 
accounts. He referred particularly to the specialized tire service required for- 
merly performed by the dealer and included in his price. 

Facts.—Mr. Shaub is probably referring, at least in large part, to the Weyer- 
haeuser Lumber Co. account, which Goodyear nationalized in self-defense when 
a competing company offered to take the customer on as a tire dealer. By so 
doing Goodyear not only acted to preserve its own interest in the business but 
to preserve for Shaub-Ellison at least some participation. The apparent altern- 
ative in such cases is to let the business go by default which profits neither the 
dealer nor Goodyear. 

With respect to service, it is obvious that the customer will be the final judge 
of its worth. Ordinarily, the national account price contemplates only the tire 
mounted at the dealer’s place of business. Beyond this the customer provides 
his own service or arranges to have it provided by someone of his choice. 
Apparently the Weyerhaeuser management has elected to provide most of its 
own service requirements. Certainly it cannot be forced to procure them from 
a given dealer or a given company. In a somewhat similar situation Mr. A. D. 
Dent testified that he sold his service as a separate item to the Bell Telephone 
Co. (R. 250). 

Mr. Shaub also complained (R. 186) of rubber companies selling tires to local 
and State government accounts at extremely low prices, allowing dealers a 
commission of 5 percent or less. 

Facts.—‘‘Net State prices” exist because most States insist on doing business 
with the manufacturer and are aggressive in playing off one bidder against 
another, fostering intense competition. However net State prices are generally 

uoted local subdivisions only where the law requires, and in the State of 
jashington, Goodyear currently quotes no cities and only one county on this 
basis. 

Where Goodyear is successful in obtaining State business it endeavors to 
channel deliveries through dealers wherever acceptable to the customer. The 
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delivery commission to dealers on State business was 7% percent in 1958, and 
it is now 10 percent. 

Mr. Shaub made the interesting observation (R. 186-187) that in some cases 
national account selling is attractive to the tire companies because, even paying 
a delivery commission to a dealer, the tire company may have a higher return 
than if it sold to a dealer. Using his example, the national account would pay 
a net price of $125.11 for a tire which cost the dealer $97.82. If the customer is 
willing to buy from the dealer locally, the dealer’s margin should approximate 
the 23 percent gross profit Mr. Shaub said (R. 186) he needed on truck tires. 

This tends to confirm the opinion expressed by Goodyear, among others, that 
national account prices are often actually higher than the local market, and that it 
is not so much price as the customer’s management policy that leads him to insist 
on buying his tire requirements on the national account basis. It is by this 
device that a widespread organization can obtain local delivery, but with central- 
ized billing and pricing, as a means to central control and administration of 
systemwide purchasing. 

Century Tire & Sales Co. submitted a letter dated June 12, 1959, which was 
inserted in the record at page 368, as appendix III-B. Among other alleged 
complaints was the sale of eight steel tires (i.e., Pliosteel, by Goodyear) by a 
yoodyear service store at Cincinnati to Liberty Scrap Materials at $13 off the 
dealer’s own buying cost of the same tires. 

Facts.—It is believed the above account is substantially correct, except that it 
omits to state that the price was auoted to meet a competitive quotation, made 
on Michelin wire tires by Century Tire, the very dealer voicing the compaint. 

Postal Tire Service, Orlando, Fla., likewise submitted a letter, dated June 17, 
1959, inserted in the record at page 369, as appendix III-D. This communica- 
tion complained of truck tire prices substantially below the dealer’s buying price 
from Goodyear extended to Super Concrete Co. by the Goodyear service store at 
Orlando. 

Facts.—It is reported that the store mentioned has never sold Super Concrete 


Co. 


Company owned stores 


It is notable in the testimony of most of the dealer witnesses that criticism of the 
company owned store tended to center on truck tire activity. Former Goodyear 
service store managers stated that their stores operated at a profit while under 
their management, with the possible exception of truck tires. This simply 
underscores the universally acknowledged fact that the truck tire market is 
intensively competitive, which has been covered in the preceding section. Cer- 
tainly it does not follow, and there has been no showing, that the stores are any 
more responsible for low truck tire prices than are the dealers who outnumber 
them by the tens of thousands. 

If, as has been charged, stores are content with low truck prices if they can 
only push a large tonnage through their books, why should this philosophy be 
limited to truck tires, which in Goodyear’s case account for something like one- 
seventh of total store dollar volume? 

Mr. Lewin stated clearly (R. 303-304) the reasons for the existence of Goodyear 
service stores and the principles on which they are operated—they fill an unmet 
distribution need, and they are run as much as possible like a comparable tire 
dealer. We wish to emphasize again that each store is expected to meet its own 
costs and show a profit; a store requires too much of Goodyear’s capital to permit 
any other course on any long-run basis. 

It was indicated by witness R. 8. Gresh (R. 61) that a group of Goodyear 
service stores would be consolidated for profit or loss purposes, and losses by one 
unit would be covered up and ignored if the overall result is satisfactory. This 
is not correct. It has been repeatedly affirmed both by Goodyear (R. 304) as well 
as other companies operating stores (R. 299-300, 338), that each store is expected 
and required to operate profitably. Moreover, a store’s results are judged on the 
basis of its own profit or loss statement, and its manager’s own personal compen- 
sation is keyed to profitability of hisstore. Obviously, statements may be consoli- 
dated for accounting reports or analyses, but each individual store is responsible 
for its own profit or loss results. Mr. Gresh himself (R. 64) and Mr. Oyaas 
(R. 84) in their testimony reflected a consciousness on the part of the store manager 
of the individual accountability of his store. 


Goodyear service store—Ironton, Ohio 


We propose to deal with the establishment of this store in July 1958 in some 
detail, not only to correct on the record erroneous statements made concerning it, 
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but because it illustrates factually the general statements which have been made 
regarding the company’s reasons for having company owned stores. 

Mr. Mel Boright, of the B. C. Tire & Tread Service, Ironton, Ohio, testified 
(R. 221 et seq.) at some length regarding this store. Mr. Boright claimed that 
Goodyear arbitrarily superimposed an overly elaborate store, with no prior consul- 
tation whatever, on a Goodyear dealer of 40 years standing, whom he character- 
ized as “‘the town’s leading independent.” , 

Facts.—Based on Goodyear’s normal method of estimating the tire sales poten- 
tial of a given city or area, using current motor vehicle registration figures, Good- 
year’s share of the Ironton tire market had been declining over several years until 
by 1957 Goodyear was getting only about half as much business as it should have 
been getting, measured against the average performance of the other cities and 
market areas in Goodyear’s Columbus, Ohio, district, in which Ironton is located. 
The district management therefore, in accordance with Goodyear’s standing 
instructions, the “Plan of Action for Weak Town Improvement,” proceeded with 
the prescribed steps: 

(1) Improving present dealers. 
(2) Getting new distribution—either existing competitive dealers, or “new 
blood.” 

Contrary to Mr. Boright’s understanding, Goodyear’s district personnel worked 
vigorously, but unsuccessfully, to improve the existing Goodyear dealer, whose 
characteristic attitude was to accept such high margin business as came easily 
but to avoid aggressive and energetic solicitation. The dealer was, over a period 
of years, very reluctant to increase promotional and advertising efforts; engage 
in personal solicitation, especially for the competitive truck tire business; solicit 
“‘associate dealer’’ (i.e., service station) business aggressively, or to sell associate 
dealers at all in the county, outside the city proper; improve outmoded building 
and facilities; actively solicit budget business, ete. q 

There was extended and repeated consultation with the dealer regarding the 
deficiencies in Goodyear’s representation in Ironton, but in view of the inability 
to stimulate enterprise on the part of the existing dealer, Goodyear necessarily 
moved to the next step in “‘weak town improvement.’ 

This consisted of surveying other existing dealers handling competing tire lines. 
According to our information, in September 1957, contact was made with at 
least four other substantial dealers handling well-known tire lines in Ironton, 
but none was apparently available to change to Goodyear. Finally, no “‘new 
blood’’—not already in the tire business—could be found to fill the gap. 

It was thus only after exhausting other alternatives that Goodyear decided to 
establish a Goodyear service store, which opened in July 1958. Before even 
picking a location, however, the district management informed the Goodyear 
dealer of its plans. The dealer naturally preferred the status quo but offered 
no other solution for correction of Goodyear’s severe disadvantage in the Ironton 
market. Since the store was opened, its management has consciously avoided 
any “predatory” activity toward established business of the Goodyear dealer, 
and apparently the relationship between Goodyear store and Goodyear dealer 
has been mutually satisfactory. The store has of course competed vigorously 
for otherwise uncommitted business with other tire sellers, including Mr. Boright’s 
firm, at the price levels prevalent in the market. 

Interestingly, the Goodyear dealer’s bonusable purchases from Goodyear were 
greater in 1958, the year in which the store was opened, than in 1957, in spite of 
the 1958 recession (which hit Ironton rather severely), and present indications 
are that 1959 may well see even more improvement. 

The tire business in the Ironton market is competitive, as Mr. Boright’s testi- 
mony indicates. The competition is not limited to the Goodyear service store 
nor any other store. The city is in an expanding industrial area in the Ohio River 
valley, and has great possibilities for the future. Anyone planning to participate 
in that growth, in the tire business or otherwise, must be prepared to compete 
vigorously. 

Goodyear’s service store in Ironton is not ‘tone of the biggest, most elaborate 
company emporiums anyone ever saw anywhere.”’ Obviously, such an installa- 
tion would be a pointless waste of valuable capital. 

It is a modern tire store, as well located and as efficiently planned as circum- 
stances permit, undertaken as the only means available to enable Goodyear to be 
fairly represented in this growing market. 


Excise taxes 
Several references were made in the course of the hearings (R. 89, 98, 157) toa 
supposed advantage of the company owned store over a dealer by reason of de- 
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ferred liability for payment of the Federal manufacturer’s excise tax on tires and 
tubes. 

The fallacy of this claim has been publicly exposed on many occasions, but in 
order to complete this record we attach a copy of a letter on this subject dated 
November 28, 1956, from R. H. Miner, then assistant secretary of this company, 
to Hon. Aime J. Forand, then chairman of the House Ways and Means Subcom- 
mittee on Excise Taxes, which we request be made a part of the record. 


Tue GoopyEAR TirE & RuBBER Co. 


Tue GoopyEeaR Tire & RusBsBeErR Co., 
Akron, Ohio, November 28, 1956. 
Subject: Excise tax on tires and tubes. 
Hon. Aime J. ForaAnp, 
Chairman, Subcommittee on Excise Tazes, 
House Ways and Means Committee, Washington, D.C. 

Dear Sir: This statement concerns provisions of H.R. 12298 requiring the 
payment of the excise tax on tires and tubes at the time of shipment by the 
manufacturer to a warehouse located more than 20 miles from the place of 
manufacture. 

We have been told the purpose of this language is to make sure that tires and 
tubes in retail stores owned by tire manufacturers are tax paid the same as similar 
tires in the hands of retail tire dealers. At the present time the tax attaches to 
the tire when it is sold. For the dealer his tire was taxed when he bought it. 
In the manufacturer’s store the tax does not apply until sold. This is said to be 
prejudicial to the dealer. The amount of tax paid is not changed, but merely the 
time of payment. 

The proposed legislation is entirely unnecessary to accomplish the desired 
purpose and would operate to complicate the distribution of tires to auto manu- 
facturers, wholesalers, retailers, and consumers. It would seriously affect manu- 
facturers who have no retail stores of their own. Great amounts of paperwork 
serving no useful purpose would be required. 

To help the committee judge the relative importance of making a change in 
the law and to choose the most desirable method of accomplishing the desired 
end, we offer the following facts and observations. 

Of the 20 odd manufacturers of tires, only 3 own and operate retail stores on a 
large scale. Firestone has some 700 such stores and Goodrich and Goodvear 
about 500 each in the United States. The great preponderance of their replace- 
ment tire business is done through independent tire dealers to whom they sell for 
resale. Each of these companies sells tires to auto manufacturers for original 
equipment on new Cars. 

Goodyear consumer tire sales are made by some 50,000 retail tire dealers under 
contract with the company or with our dealers. There are probably another 
25,000 retail outlets handling Goodyear tires who are not under such contracts. 
Our retail stores also sell to consumers as well as to other retailers. 

A large part of all consumer tire sales are made in 3 summer months. This 
calls for production in excess of sales in the other months and the warehousing of 
tires at strategic places throughout the country having in mind market demands. 

Possibly 7 percent of all consumer tires are sold by retail stores owned by manu- 
facturers. These stores also sell to other retailers for resale. This percentage is 
no greater today than 25 years ago. The record of hearings of this subcommittee 
show that in 1947 these company-owned stores did 5.8 percent of all replacement 
tire business. 

In any trading area where we have energetic and effective selling of our tires 
by an independent dealer, Goodyear prefers that kind of distribution. For 
example, in Winchester, Va., we have very good distribution through such a dealer 
and we do not have our own store there. 

Tires are sold to dealers on deferred payment plans. For example, a tire 
delivered to a dealer in January is paid for one-third on April 10, one-third on May 
10, and one-third on June 10. Other deferred payment schedules are applied 
during the year. 

On a tire sold and delivered to a dealer in January, the manufacturer pays the 
tax before March 1. Thus on the average the Government carries the tax for 45 
days. Rubber industry people agree that an average of 83 days elapses between 
delivery to a dealer and payment by a dealer. Thus the tire manufacturer 
carries the tax for the next 38 days on an average. Obviously very many of his 
tires are sold by the dealer before he pays for them. 
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The tax on a popular priced passenger tire at 8 cents per pound is about $2. 
At 6 percent interest the carrying charge on this tax would be 12 cents per year 
or 1 cent per month. Insurance cost might add one-twentieth to one-tenth cent 
per month. These items are the measure of the disadvantage per month per 
tire which the dealer bears versus the company-owned store. 

Considering the impact of interest on tax and insurance on tax together with 
deferred payment by the dealer, it appears that the burden of these items for a 
dealer who sells a passenger tire 90 days after purchasing it amounts to 9 days 
interest or three-tenths cent plus insurance cost of another three-tenths cent or 
less making a total of six-tenths cent with respect to that tire. 

If he sold the tire after 4 months, this penalty would grow to 1 1%o cents and 
increase 149 cents each month thereafter. If sold in less than 90 days the 
burden on the average would be negligible, say one-fifth of a cent. 

In the case of a large truck tire (10:00 x 20) the tax would be $8.58 and 1 month 
interest on this would be 4.3 cents. The list price to a consumer is $180 for this 
tire. 

In this case the added cost by reason of tax paid if the tire is sold by the dealer 
at the end of 90 days would be less than 2 cents to cover interest and insurance. 
Is the differential in tax treatment of a degree that calls for a revamping of 
administrative procedures and practices? 

In May of 1956, Goodyear stated in a letter to Chairman Forand of your 
committee that Goodyear has no objection to payment of the tax at the time of 
shipment to our retail stores. The present method of assessment and collection 
is of great convenience to the Government. The advantage to a Goodyear store 
is only in the amounts above indicated which we consider negligible. 

We suggested to Mr. Forand that if the Congress were determined to remove 
this difference in tax treatment then this could be accomplished by providing 
in the law that the tax should apply at the time of sale by the manufacturer or 
at the time of shipment to a retail store owned by such manufacturer, whichever 
shall first occur. Such shipments to stores are now treated as sales in our internal 
accounting and we can readily compute this tax. 

We understand there is a fear by some that tire manufacturers would establish 
and maintain warehouses in cities where they also had retail stores in order to 
defer the payment of the tax on tires. Therefore, the proposal to levy the tax 
when shipped more than 20 miles from the factory was inserted in the bill. 

In one northern city it costs Goodyear 7% cents handling charge to put a 
assenger tire in and take it out of a warehouse excluding trucking to and from. 
t costs 734 cents per month to keep it there. This does not cover the paperwork 

involved in keeping track of what was put in and taken out, nor the additional 
shipment by truck in taking out. Often this paperwork costs more than the physi- 
cal handling. f 

Here the cost of warehousing a passenger tire for 1 month would be 15 cents 
plus cost of paperwork and extra trucking which would run it to more than 20 
cents. The advantage gained in interest and insurance in deferring the tax would 
only be 1.1 cents. No one is going to spend 20 cents to save 1 cent. Is it not 
obvious that manufacturers could not afford to establish warehouses near retail 
stores in order to defer the tire tax briefly? 

In the case of a truck tire, the handling cost would be 30 cents plus 14 cents 
per month for storage. Thus some 44 cents plus cost of paperwork and extra 
trucking would be incurred. Only 4% cents in interest and insurance on tax 
would be involved. 

The cost figures given are not extreme. We have some higher and some lower. 
The average cost per tire (all sizes) of warehousing corresponds with the figures 
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ven. 

. Stated differently it requires roughly three-fourths square foot of floor space to 
store a passenger tire. The average cost of such space including necessary office 
and shipping area is 4 cents per month without anything for handling or extra 
trucking, heat and light, or paperwork. Compare this with the 144 cents advan- 
tage from deferring the tax. 

A manufacturer would gain no advantage however small unless his warehouse 
were in the same premises or so close to the retail store that no rehandling or 
paperwork would be involved in the retail operation. Retail space costs much 
more than warehouse space. We could not afford to pay the retail price for whole- 
sale space. 

Moreover, our warehouses are primarily wholesale establishments maintained 
for the supply of the thousands of dealers scattered throughout the country who 
sell the great bulk of our tires to consumers. These warehouses are strategically 
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located to serve this purpose. It would be an unnecessary expense and procedure 
to have other warehouses to supply our own stores. 

We have some five factory warehouses in this country. Each stocks merchandise 
of many kinds such as tires and tubes, mechanical goods, belting, shoe soles and 
heels, firehose, airhose, electrical appliances, and what not for shipment to auto- 
mobile manufacturers, to our wholesale warehouses, to shoe manufacturers, to 
bicycle manufacturers, to airplane manufacturers, etc. Some shipments are 
made to retail dealers and our stores, but these mainly come from our wholesale 
warehouses. In the Akron area, Goodrich have their factory warehouse in Akron. 
General Tire is within 5 miles of Akron. Firestone and Goodyear factory ware+ 
houses are at Brook Park, a suburb of Cleveland, which is somewhat more than 
20 miles from Akron. Two of the companies would have tax-free tires in stock 
and two would not. 

Goodyear at Brook Park will store tires made in Gadsden, Ala. and Jackson, 
Mich. for delivery to automobile manufacturers who will claim refund of the tax. 

Goodyear’s factory warehouse at Gadsden, Ala. is close to the factory there. It 
will store tires made at Gadsden not yet taxable. It will also have tires made at 
Akron, at New Bedford, Mass., and at Topeka, Kans., all taxed. Confusion in 
shipping, in paperwork and in auditing by the Government of shipments from 
such a commingled stock would seem to be inevitable. 

We ask that you give the subject matter your earnest attention. We suggest 
that you may find the differential in tax treatment as between retail dealers and 
company-owned stores to be so inconsequential in actual practice as to not warrant 
a revamping of the law and resulting complication of administrative procedure. 

If, however, your committee is determined to make a change, the desired result 
can be had by having the tax apply when shipments of tires are made by a manu- 
facturer to a retail store he owns or operates or to the premises thereof. 

Very truly yours, 
THE GoopyEaR TirE & RuBBER Co., 
R. H. MINER, Assistant Secretary. 


B. Discussion OF ALLEGATIONS BY TIRE DEALERS REGARDING THE FIRESTONE 
TrrE & RUBBER Co. 


Before the Subcommittee on Retailings, Distribution and Fair Trade Practices 
of the Senate Select Committee on Small Business—June 17 and 18, 1959 


In the following pages information is given and comments are offered regarding 
the testimony of certain tire dealers who appeared on June 17 and 18, 1959, before 
the Subcommittee on Retailing, Distribution and Fair Trade Practices of the 
Senate Select Committee on Small Business. The dealers whose testimony is 
discussed are dealers who made allegations regarding the business dealings and 
affairs of the Firestone Tire & Rubber Co. of such a nature that investigation and 
comment by Firestone seemed to be called for. 

Of the 22 dealers who testified with respect to their own business operations, 
none was handling only Firestone, three were what is known as ‘‘split’’ dez lers 
(handling Firestone along with other makes), and one was a former Firestone 
dealer. There were a very few mentions of Firestone by dealers who had never 
handled our tires. By and large, most of the dealers who testified had no present 
or past connection with Firestone and did not refer to the company in their 
testimony. 

The small number of references to Firestone which were made—chiefly by non- 
Firestone dealers—are treated below, and it will be obvious that the company 
has made a complete investigation of each such reference. It is felt that in none 
of these cases are the Company’s business methods successfully impugned. Sev- 
eral of the small number of references did not single the company out for any 
specific allegation but merely mentioned it along with other companies in some 
collective connection. 


J. J. Alexander ' 

Mr. Alexander, president of Alexander & Bowser, Inc., Kittanning, Pa., a 
Goodrich dealer, was asked if his problem was company-owned stores. He said: 
“Yes * * * Firestone is the only company store we have to contend with, and 
they are rough.’ He testified that Firestone had had six managers of its company- 
owned store in Kittanning in 6 years; that these were not competent men and why 
Firestone put them in in the first place he did not know. 
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He told a story of trying to sell a farmer a set of tires. A Firestone store em- 
ployee was waiting to see the farmer and sold the farmer two tires for the price of 
one. The store manager came around to see Mr. Alexander 3 months later looking 
for a job. He had been fired. 

The facts.—Firestone has had only two managers of its Kittanning store in the 
last 6 years—not six as testified to by Mr. Alexander. The present manager has 
been in charge since December 1954, 4% years. The managers of this store have 
not been incompetent. During the entire 20 years of its operation the Kittanning 
store has made money in every year except 4, and the present manager has had a 
profitable experience during all 4 years of his tenure. 

Mr. Alexander’s testimony that a Firestone man sold a farmer two tires for 
the price of one could not be checked upon because no names or dates were given. 
However, unless these were damaged tires, i.e., seconds, or discontinued tires 
available at reduced prices, no store or dealer can afford to sell two tires for the 
price of one to a farmer or anyone else. Contrary to the testimony of several 
witnesses who spoke of tire company-owned stores in general terms, Firestone’s 
store Managers are expected to earn profits and their annual bonus is based 
principally upon profits. 

Jack Baxter 

Mr. Baxter is owner and operator of Jack’s Tire Service, with places of business 
at Beaumont and Port Arthur, Tex. He is a split Gates-Seiberling account 
and a member of the executive committee of the National Tire Dealers and 
Retreaders Association. 

Mr. Baxter testified that Mallard & Mallard Co. of Beaumont each year asks 
for bids on its truck tire requirements, and invariably buys the tires from Fire- 
stone or Goodyear at at least six 10’s, 5 and 2 percent off. Baxter said the 
Firestone dealer bid and lost ‘because his buying price is six 10’s off and that 
is all. 

The facts.—Firestone’s dealer, the H. R. Potter Tire Co. of Beaumont sold 
this account for years but recently lost it to the Goodyear store, and Firestone 
has never sold this account directly. 

Mr. Baxter also testified that in 1956 the Snowden Transport Co., Beaumont, 
purchased truck tires from Firestone at six 10’s, 5 and 2 percent discount, these 
prices being ‘lower than that of the local store level or the local dealer’s cost 
level.” Mr. Baxter also said that Goodyear has since that time delivered 100 
truck tires to Snowden and that “not one tire dealer in this town can compete 
with the prices that Snowden Transport is getting.” 

The facts —The Snowden Transport Co., was formerly an account of H. R. 
Potter Co., the Firestone Beaumont dealer, with the Firestone store getting a 
minor portion of its business and doing retreading for Snowden. The Firestone 
dealer and store lost the business to the Goodyear store, and Snowden has a 
contract with Goodyear to haul certain Goodyear materials (butadiene, etc.) 
from the Beaumont area to a Goodyear plant elsewhere. 

Mr. Baxter testified that Central Freight Lines, Beaumont, has purchased 
from Firestone in lots of 10 and 20 tires at prices of six 10’s, 5 and 2 percent dis- 
count, this price being lower than the local store’s buying price, and ‘also lower 
than the buying price of their largest dealer.” 

The facts.—Central Freight Lines buys tires all over the State of Texas and 
is easily able to command extremely low prices. However, the account has 
never been billed directly by Firestone. This account has never purchased from 
the Firestone dealer in Beaumont but has been and still is a customer of the 
Firestone store. However, it does not buy below the store’s buying price and 
it only buys spasmodicallv. : 

These three accounts cited by Mr. Baxter are all very sharp purchasers, two 
of which have been lost by the Firestone Store or dealer to Goodyear. None of 
the accounts has been billed directly by Firestone and none of the accounts has 
been sold at a loss by either Firestone’s dealer or the Firestone store. 

The Firestone direct dealer, the H. R. Potter Co., is much larger in the truck 
tire business than the Firestone store. In 1958 the dealer’s truck tire purchases 
from Firestone were about six times greater than the truck tire purchases of the 
Firestone store. 

Mr. Baxter stated that a former employee of his who became a recapping plant 
foreman for a major rubber company and then resigned to go to work as a traveling 
salesman for a supply company told him that the ‘‘manager”’ for the major rubber 
company in question told him that, “It will be a matter of time before all the 
independent dealers will be out of business because we are, the majors are, going 
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to put them out of business. They don’t have a chance * * * we are only 
interested in the units, the volume.” 

The facts.—In this anecdote Mr. Baxter did not refer to Firestone or identify 
the employee in question as having worked at Firestone’s recapping plant. In 
any case, Firestone has never had a foreman or other employee in its Beaumont 
recapping plant who has ever worked for Mr. Baxter. 


A. D. Dent 


Mr. Dent, partner and general manager of the Dormont Tire Co., Pittsburgh, 
and president of the Western Pennsylvania Tire Dealers Association, is a Goodyear 
dealer. Mr. Dent stated that he had been in the rubber business for 18 years. 
For the last 12 years he had been in business for himself. In the prior 6 years 
he had worked for Goodyear as a store manager and as a wholesale representative. 

He testified that company-owned and operated wholesale stores are a new 
operation of the Firestone Tire & Rubber Co. and not a feature of any other 
rubber company’s activities. He stated that Firestone, through its wholesale 
stores, sells one or more tires ‘‘to most anyone who claims to be a service station, 
garage, or repair shop at the maximum, or 30 percent off their code price. By 
doing this they eliminate a tire dealer being able to wholesale tires to the small 
dealers. This, in my opinion, is the most damaging thing that a manufacturer 
could possibly do to an independent tire dealer.” 

Mr. Dent also testified that Firestone prints a pricelist showing suggested list 
prices to be charged dealers of various sizes and that a 30 percent discount from 
code was suggested for dealers buying over $50,000 per year. He testified that, 
‘‘We have, and have in our association, copies of invoices where they billed one 
or two tires to a service station at this maximum discount in 1958, and I believe 
it would be very easy to find that the records in these stores are all sold primarily 
on that basis.’”” Senator Humphrey asked whether the Firestone wholesale stores 
are giving every one of their outlets ‘“‘the advantage of the dealers’ buying over 
$50,000 per year discount rate,”’ and Mr. Dent said, ‘‘I am inclined to think that 
the wholesale stores are using but one price.”’ 

The facts.—Firestone’s Mead Street store in Pittsburgh is one of a few Firestone 
stores which are devoted 100 pereent to serving the needs of independent associate 
dealers. In addition to these 100-percent wholesale stores, Firestone has a very 
much larger number of 100-percent wholesale dealers, whose business consists 
solely of selling to independent associate dealers. 

The prices at which these 100-percent wholesale dealers and stores sell to asso- 
ciate dealers depend upon the local market conditions, and it is necessary for each 
such distributing point to meet the competition of other local distributing points 
handling the products of other manufacturers. 

The Pittsburgh market is one of the most competitive in the United States. 
Firestone’s products in that market are distributed not only by the Mead Fire- 
stone store, but also by two independent dealer distributors and a second 100- 
percent wholesale store, recently opened. 

Mr. Dent is wrong in thinking that the wholesale stores sell all associate dealers, 
regardless of their size or volume, at the $50,000-per-year buying level. The 
Mead Street store enjoys a rate of profitability which would be impossible if this 
were done. 

Mr. Dent asked Firestone some time ago to make him a distribution point, but 
because he is principally a Goodyear dealer we did not feel we could do this. 
However, Mr. Dent’s buying price from Goodyear should be such, in view of his 
apparent volume, that he should have no difficulty in competing with other dis- 
tributors, including the 100-percent wholesale Firestone store. 


G. O. Oyass 

Mr. Oyass, owner of the Oyass Tire & Appliance Co., Minneapolis, is a Goodrich 
dealer. He is a former manager of a number of Goodyear stores in various cities 
including Minneapolis and St. Paul. He testified that Firestone has several 
stores in both Minneapolis and St. Paul and that Goodrich has a new store in St. 
Paul and Goodyear has added two more stores in Minneapolis recently. He 
stated that: ‘‘All these stores are far more elaborate, better equipped and more 
ably staffed than those of their dealers and if the truth be known, are all operating 
at a loss.” 

The facts—Obviously we do not know whether the Goodyear and Goodrich 
stores are profitable but we can supply information on the Firestone stores, 
Firestone has four stores in Minneapolis and two in St. Paul. In fiscal year 
1954-55 four of the six stores were profitable and two experienced very slight 
losses (less than 1 percent). In fiscal year 1955-56 five of the six were profitable 
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and one was slightly unprofitable (less than 1 percent loss). In both fiscal years 
1956-57 and 1957-58 all six stores were profitable. 


C. B. Hollingsead 


Mr. Hollingsead is president of General Tire Sales, Inc., Columbus, Ohio, 
large General dealer and a former Goodrich store manager. Although Mr. 
Hollingsead never worked for Firestone or was a Firestone dealer and had appar- 
ently never been in the tire business in Evansville, Ind., he testified that he knew 
of a company-owned store which “‘they claim has operated in the red 20 years out 
of 22.’ This store he identified as Firestone’s Evansville, Ind., store. 

The facts.—Firestone’s store at Evansville, Ind., has lost money in only 5 of the 
last 22 years. In the entire 29 years of existence the store lost money in only 
8 years. 

Mr. Hollingsead said that if Goodyear and Firestone ‘‘cannot outsell us, they 
outadjust us * * * they just pick up somewhere and make some adjustments 
and keep making them and keep making them.”’ He referred to an alleged recent 
case in which some 14-year-old tires were adjusted and implied that either Fire- 
stone or Goodyear tires were involved. This report he admitted was “only 
hearsay.” 

The facts.—A careful investigation and check by the man in charge of adjust- 
ments in Firestone’s Columbus district shows that no 14-year-old tires have been 
adjusted by Firestone in any recent period. In any case, this charge is ridiculous 
since no tires are manufactured which will give anything like 14 years of service; 
almost certainly any tire would have been completely worn out long before the 
expiration of 14 years. 

Firestone sells its tires under a policy calling for adjustments provided work- 
manship or materials are determined to have been faulty. The adjustments are 
made on the basis of the mileage already driven on the tires. Tires are definitely 
not adjusted otherwise than in accordance with this policy, and adjustments are 
not used as a device to sell tires. Firestone’s policy on adjustments is equal as 
between stores and dealers, and is not more liberal than that of other leading tire 
See URCTE including Mr. Hollingsead’s supplier, the General Tire & Rubber 

0. 

Firestone’s adjustment policies are administered by the Akron service depart- 
ment, working through an adjuster in each sales district, including Columbus. 
These men are rigidly supervised and judged as to their performance by their 
ability to satisfy the legitimate adjustment claims of both dealers and stores 
without incurring excessive adjustment cost. There would be no way whereby 
excessive adjustments could be granted for sales purposes in any Firestone district, 
without such action reflecting unfavorably upon the performance of the district 
adjuster. Firestone’s overall company adjustment cost is exceedingly moderate, 
and by no means large enough to allow for any unauthorized adjusting of tires for 
sales reasons. 


W.J. Kuhn 

Mr. Kuhn, president of W. J. Kuhn Sales, Milwaukee, Wis., has, since Jan- 
uary 1958 been the exclusive Wisconsin warehouse distributor for Armstrong 
tires. He has also handled Firestone tires both before and since becoming the 
Armstrong distributor. He included, as part of a short prepared statement, 
a letter from the Firestone Milwaukee district manager, dated February 23, 
1959, and further testified in response to questions. 

The letter from J. W. Bonewitz, Firestone’s district manager, informed Mr. 
Kuhn that Firestone would not honor any cooperative advertising—radio, 
television, or newspaper—until further notice and pointed out that Mr. Kuhn 
had greatly exceeded his allowable advertising expense in 1958. In response to 
questions Mr. Kuhn stated that he had exceeded the allowable percentage of 
cooperative advertising to sales for ‘‘years and years,’’ later narrowing this down 
to “the last 4 years.” 

The facts—In 1958 Mr. Kuhn’s firm received advertising allowances which 
were, in terms of their percentage relationship to his purchases from Firestone, 
considerably in excess of the level of such allowances which Firestone seeks to 
maintain. Mr. Bonewitz during 1958 talked repeatedly with Kuhn about his 
excessive requests for advertising allowances and repeatedly emphasized that 
Mr. Kuhn must get prior approval for any large expenditures. Mr. ‘Kuhn, 
however, did not do this and he repeatedly put non-Firestone merchandise into 
advertising which he expected Firestone to pay for. Some Firestone dealers 
rely heavily on advertising to promote their business, and Mr. Kuhn is such a 
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dealer. Firestone finally felt that it would not be able to continue longer to 
participate in his advertising and Mr. Bonewitz’ letter so advised him. 

Mr. Bonewitz’ letter contained this sentence: ‘This letter is also to confirm 
that the discounts you receive from Firestone will be on an earned basis.’’ In 
response to questions Mr. Kuhn stated that Firestone had been giving him for the 
last 2 years a super bonus of “about 4 percent,’’ although his purchases were 
lower than the $250,000 annual level supposedly required to qualify for that 
bonus. He testified that he received this bonus: (1) to put him in a more com- 
petitive position; (2) because he learned that another dealer was getting such 
a bonus; (3) as a “pacification of staying in line with the company,’ and (4) to 
“encourage us to keep in their policy * * * of when they tell us not to call on 
Shell stations, not to call on them.” 

The facts —Mr. Kuhn was given a guaranteed super bonus of 4% percent (not 
4 percent) in 1957: (1) because we learned that two other tire manufacturers 
had offered him such a buying arrangement and we did not wish to lose this 
dealer; (2) because we believed that with that buying arrangement he would 
be able to build his volume quickly to the required $250,000 annual level; and (3) 
because he was in competition in Milwaukee with a number of large dealers of 
other tire manufacturers who we believed were buying at lower prices than 
he had been paying. 

The bonus was not granted because Mr. Kuhn learned that someone else was 
receiving it, although two other very large Milwaukee Firestone dealers were on 
that basis. It was not granted to insure Mr. Kuhn’s adherence to any Firestone 
policies related to Shell stations or anything else. Mr. Kuhn, contrary to his 
testimony, was selling Firestone products to a number of Shell stations and he 
continued to do so. 

Firestone’s distribution to Shell outlets in Milwaukee was handled by a Fire- 
stone store and three large dealers, of whom Mr. Kuhn was one. The company’s 
policy is not to serve oil company outlets only through stores, in Milwaukee or 
anywhere else. The number of oil company outlets served as associate dealers 
by Firestone through independent dealers is very much larger than the number so 
served through company-owned stores. 

The reason why Mr. Kuhn’s super bonus arrangement was withdrawn in 
February 1959 was not that he sold Armstrong tires to a Shell outlet, which he 
cited as the reason, but because, having taken on Armstrong tires in addition to 
Firestone tires, his purchases in 1958 instead of increasing had decreased sharply 
and it was apparent that he could not possibly reach the $250,000 annual level 
while handling a second brand of tire in addition to Firestone. 

Mr. Bonewitz, in his letter of February 23, 1959, also asked Mr. Kuhn to stop 
advertising himself as Milwaukee’s largest Firestone dealer store. This was not 
true since there were several larger dealers in Milwaukee. Mr. Bonewitz said 
he had learned that Mr. Kuhn still advertised to this effect on TV. In answer 
to questions Mr. Kuhn stated that he had not advertised on television for a year 
and a half prior to receiving the letter and had stopped advertising himself on 
television as Milwaukee’s largest Firestone dealer store. He also testified, with- 
out any reference to television, that he had already stopped advertising himself 
as ‘the biggest Firestone dealer.”’ 

The facts —We have been unable to obtain scripts for any recent Kuhn TV 

advertising, but believe that Mr. Kuhn probably did not actually use this phrase 
on television close to February 1959. 
. However, we attach a tear sheet from the Milwaukee Journal for January 7, 
1959, containing the phrase ‘‘Milwaukee’s largest independent Firestone dealer.’’ ! 
Obviously, Kuhn was advertising himself along this line a very short time before 
Mr. Bonewitz asked him to stop doing so. 


Jack Lerman 


Mr. Lerman, of Lerman Tire Service, Ltd., Milwaukee, Wis., is a large split 
Goodyear-Gates dealer who also handles other brands of tires as well. 

He testified that the Schwerman Trucking Co., Milwaukee, has created a 
wholly owned subsidiary, the Evergreen Supply Co., which purchases from 
Goodyear and Firestone tires at the maximum discounts available to independent 
tire dealers, these prices being considerably below the prices at which Lerman 
could buy. 

The facts.—Firestone does sell tires to the Evergreen Supply Co., on a maximum 
dealer buying basis, and the purchases of this account are large. 

The buying levels at which Evergreen is sold by Firestone are not, however, 
any lower than a trucking account of this size would be able to command in 
the highly competitive Milwaukee market. 





1 See p. 20. 
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Schwerman is large enough to command the lowest truck tire prices available 
in the market, and these prices, as in many large metropolitan areas, are com- 
parable to those obtained by large dealers. 


Murray G. Malove 


Mr. Malove, president of the Philadelphia & Surburban Tire Service, Phila- 
delphia, Pa., is a Goodrich dealer who also handles some other makes. He 
testified that in recent months he had “enjoyed fairly decent relationships with 
Firestone,’”’ but that when it became apparent that he was growing, Firestone 
had sales representatives call with him and his salesman on certain commercial 
accounts which were subsequently turned over by Firestone’s sales representa- 
tives to Firestone’s local store, which then solicited these accounts directly, and 
“when a deal would crop up” the tires were not available to Malove “until the 
store had made the sale’ to these accounts. He charged that this had happened 
on three different occasions. 

The facts—The Firestone territory salesman has never made a commercial 
eall with Mr. Malove or any salesman of his. It is, therefore, impossible that 
any accounts could have been turned over by a territory salesman to our store. 

In any case, Firestone’s territory salesmen have absolutely nothing to do with 
the company-owned stores. They not only get no credit for sales by stores, but 
they do receive credit only for sales to dealers. 

An important part of the Firestone territory salesman’s income comes from 
bonuses which he receives for making and exceeding his quotas on sales to dealers. 
It is ridiculous to suppose that Firestone would permit the accounts of dealers, 
even if Firestone knew who these accounts were, to be taken over by stores. 
Firestone’s dealers are its customers and it would be exceedingly shortsighted to 
treat them in any such manner. 

Mr. Malove, as of a recent date, owed Firestone $4,576.20, of which $4,341.59 
was past due. Because of his credit status Firestone does not deliver additional 
merchandise to him until he pays a part of his debt. As he pays his bills, he is 
given an equal amount of merchandise. In 1958 his purchases from Firestone 
amounted to $27,517 of which truck tires accounted for $2,481. He is primarily 
in the business of selling used tires with a retread shop as part of his operation, 

Mr. Malove also testified that Firestone is selling tires to its Philadelphia 
Transit Co. mileage accounts on a direct-billing basis for their ‘“‘maintenance 
equipment (tow trucks, small pickup trucks and company-owned cars), which 
does not come under the (mileage) contract.”’ 

The facts.—T he transit companies, since they are already dealing with Firestone 
under mileage contracts covering their buses, also wish to deal with the same 
supplier on their very limited purchases for the maintenance equipment. This 
is a matter of convenience for the transit companies and the volume involved is 
small. Firestone has had a mileage contract with the Philadelphia Transporta- 
tion Co. covering both bus tires and supervisors’ passenger car tires for the last 
19 years. Firestone has also had a mileage contract on bus tires with the Phil- 
adelphia Suburban Transportation Co. for the last 18 years. 


Ernest B. Martin 

Mr. Martin, president of the Martin Tire Co. of Jacksonville, Fla., is a Fisk 
dealer and president of the National Tire Dealers & Retreaders Association. He 
testified that in October 1958 his firm bid on ten 27.00—33, 30-ply, nylon earth- 
mover tires which were required by B. B. McCormick & Sons, Jacksonville Beach. 
Martin’s cost on these tires he said was $2,282.45 each plus taxes, but he said 
they were purchased from the Firestone store located on Hendricks Avenue in 
Jacksonville, Fla., for $1,500 each plus taxes. Mr. Martin stated that the store 
asked a Mr. Dixon, McCormick’s purchasing agent, what he would pay; that 
Mr. Dixon offered $1,500 each plus taxes; that the store accepted the offer but 
told him they would have to buff the tires to justify the price; and that Firestone 
would buff off the ‘‘F”’ on these tires. 

Mr. Martin further testified that Mr. Dixon told him he-had a letter from 
Firestone fully guaranteeing these tires and stating that they would be buffed 
at Firestone’s Jacksonville branch. Mr. Martin said the $1,500 price per tire 
was $782.45 below his or any other dealer’s cost in that market, being about 
35 percent below maximum—maximum distributor prices. He felt that the 
episode showed that Firestone was subsidizing its stores and not selling them on 
the same basis as its distributors. 

The facts—The 10 tires in question were part of a lot of 14 which had been 
produced for original equipment, subsequent to which the manufacturer changed 
the tire specifications, leaving trade sales channels as the only opportunity for 
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selling the tires. They remained unsold in inventory for several months, since 
this size was a very slow trade sales mover. 

The construction tire specialist in the truck tire sales department telephoned 
about these tires to the southeast division’s manager of truck tire sales, who then 
called the Jacksonville district’s manager of truck tire sales. He in turn, called 
the Firestone store in Jacksonville which had the B. B. McCormick & Sons 
account on its books and knew that McCormick used this size of tire. The store 
asked Mr. Dixon of McCormick to make a bid. After Dixon’s bid of $1,500 per 
tire, the store sent to Akron a bid of $1,400 each on 10 tires. This bid was accepted 
and the tires were shipped to Jacksonville from Firestone’s Cleveland warehouse. 

The Firestone-Jacksonville store invoiced McCormick for these 10 tires on an 
invoice clearly showing them classified as seconds. The order was part of a 
much larger one given to the store at that time by McCormick. 

Neither the store nor the district sent any letter to Mr. Dixon or to the McCor- 
mick firm along the lines testified to by Mr. Martin. The tires, in fact, being 
sold as seconds, were not guaranteed. 

Firestone continually offers discontinued or second tires to dealers as well as 
stores and it favors their distribution through dealers. 

Of the remaining 4 tires in the original lot of 14, 2 were sold to a dealer in 
Texas and 2 were sold to a company-owned store in New England in response 
to bids. 

Joseph F. Somers 

Mr. Somers is president of Palmer Tire & Supply Co., Philadelphia, Pa. This 
is a split account handling Firestone, Michelin and Kelly-Springfield tires. Mr. 
Somers testified that in the summer of 1957 he received from a common carrier 
an order for 25 large truck tires at prices which would have given him a profit 
of 10 percent. The customer asked Mr. Somers if the Firestone company store 
would give him the same price and Mr. Somers replied in the affirmative, accord- 
ing to Mr. Somers’ testimony. The customer telephoned to the company store 
and the store manager quoted the same price as Mr. Somers, whereupon the 
customer said this was too much. The store manager then asked to come out to 
see the customer. Mr. Somers later learned, he said, that the store had offered 
to sell the tires at prices 10 percent below Mr. Somers’ cost. 

Mr. Somers testified that he took the order at the same low price quoted by the 
store, but that since this represented a loss to him, he deducted from his Firestone 
bills, over a period of a year, enough money to allow himself a 10 percent profit 
on the transaction. 

The fact—The incident involved the Miller Transportation Co. When Somers 
called the Firestone district manager and complained that the store had cut the 

rice, the district manager told him to go ahead and make the deal and that 
irestone would pass a credit to him which would enable to make a profit. Credit 
was subsequently issued to him. 

The store quoted a rather low price to the Miller Transportation Co. but the 
order included other tires and the 25 tires were part of a package deal. The store 
unquestionably would have netted a profit on the whole transaction and it gave the 
low price on the 25 truck tires only to achieve a large sale. 

This case simply represents an example of the kind of vigorous price competition 
on truck-bus tires which takes place in many large metropolitan markets. In this 
instance the store first quoted the same price as the dealer and worked out a pack- 
age deal to try to hold the business only when price resistance was encountered. 

This 2-year-old incident related by Mr. Somers actually illustrates the fact that 
Firestone was willing to treat this dealer very fairly, and it is interesting that 
Somers has now agreed to become a 100 percent Firestone dealer in the near future. 
Our district manager considers Somers an extremely good businessman and he has 
a great deal of confidence in him. 

r. Somers also testified that a Firestone store offered two 11-—22.5 logger tires 
to a certain customer at $60 each whereas the store was willing to sell the same tires 
to Mr. Somers for $15 more or $75 each. 

The facts—We have not located any records or information on this matter. 
It seems very improbable that a store would try to get 25 percent more for any 
tire from a large dealer account than it would for the same tire sold to a custumer. 


DeceMBER 17, 1959. 
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SECTION 2. COMPANY OWNED RETAIL STORES 


Stores in operation at end of fiscal years, 1955-58 
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nicl cermaieul oe amiein 1 1 | 1 || West Palm Beach 1 1 1 | 2 
Richmond. .......-.-.- 1 1 | 1 1 Winter Haven 1 1 |} 1 | 1 
REO WONUNIO, 5 ccndc sees 1 1 | 1 oe Winter Park | 1 
Sacramento. ..-..-.---- 1 1 1 1 — 
I cde cates | 1 1 1 1 Total. __ 22 23 | 24 34 
San Bernardino- ------ 1 1 1 | 1 | — — 
42614—60—pt. 2-4 393 
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A. 


DUAL DISTRIBUTION 


IN 


AUTOMOTIVE 


GoopYEAR SERVICE StorEs—Continued 





Stores in operation at end of fiscal years, 1955-58—Continued 


1955 


1956 | 1957 





Georgia: 


Americus 
Athens 
Atlanta 
Augusta 
Brookhaven 
Carrollton 
Dalton __ 
Decatur 
Dublin 


Ose fens.«.<-..-..- 


Elberton 


Gainesville_........-- 


La Grange 
Macon__-_- 
Marietta... -- 
Rome. 
Savannah__-_ 
Thomaston 

Thomasville 
Valdosta _--- 


Total 


lowa: 


Adel 

Ames 

Boone 
Burlington __ 
Cedar Rapids- -- 
Charles City 
Clinton - 
Creston 
Council Bluffs 
Davenport 
Des Moines. --- 
Dubuque 
Eldora._ 

Fort Dodge 
Iowa Falls 
Knoxville 
Marengo 
Marshalltown 
Mason City__- 
Muscatine 
Newton 
Oelwein__- 
Oskaloosa. - 
Ottumwa 
Sioux City 
Waterloo 
Webster City 


Total __- 


Idaho: Coeur D’ Alene 


Illinois: 


Belleville 
Berwyn 
Champaign 
Chicago 
Decatur 

East St. Louis 
Kankakee 
Kewanee 

La Grange 
Marion 
Moline 
Mount Vernon 
Peoria 

Quincy 

River Forest _- 
Robinson - 
Rock Island 
Springfield 
Sterling 


Total. 
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1958 


Pmt Pa pt eh fh fh ph mh fl fh fh pa ft ft ft CAS fet pt 





a he ee | 


ew | 


| | 


COU mt et pt 


et et et et et et et et et et et et et 


Pe ee el et feet feet ph pet ht eh fe feted 


| Indiana: 

| Anderson 
Bedford 
Columbus Gas 
Crawfordsville - - 
Decatur ___ 
East Chicago---- 
Evansville_ - 
Frankfort ___ 


Gary 

|  Greensburg--. 
Hammond.. 
Hartford City--- 
Huntington_ 
Indianapolis 
Kokomo- -_. 

La Porte 
Logansport 

| Madison_. 
Marion ‘ 
Michigan City__ 
Muncie _ 
New Albany 
New Castle- 
Peru __ 

| Rushville. -- 

|} Seymour 

South Bend 
Vincennes 





Total 2 
| Kansas: 
Emporia_ - 
Fort Scott i 
Mission_ 
Newton 
Ottawa 
Parsons 
Pittsburg 

|| Wellington 
Wichita 





Total 


|| Kentucky: 

| Covington 
Cynthiana__ 
Danville. - 
Henderson _- 
|| Madisonville. -_- 
Mayfield 
Newport 
Owensboro 
Paducah _- 
Richmond. 
Shelbyville 


Total. -- 


| Louisiana: 
Alexandria 
Baton Rouge 
Bogalusa. 
Crowley - - 
Hammond. 
Lake Charles 
Metairie- - -- 
1 Monroe 
New Orleans - 
Westwego 


Total 


Massachusetts: 
Boston_. 


Fort Wayne------ 


Fall River ae 


| Greenfield 
1} Haverhill_-- 





10 | 


1956 
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DUAL DISTRIBUTION 


A. 


Stores in operation at end of fiscal years, 1955-58 





1955 


IN 


1956 | 1957 | 1958 


AUTOMOTIVE TIRE 


INDUSTRY 


GoOopDYEAR SERVICE StTorEs—Continued 


Continued 






































| | 1955 | 1956 
Massachusetts—Con. | Missouri—Continued 

Lowell. - 1 1 1 1 || Nevada. --- eas 1 l 

BOOM. «2... 1 1 | 1 || . North Kansas City 1 } l 

New Bedford 4 1 1 1 | 1 Ovyarmna. 2. ...<.2.. Jr 

Quincy. 1 1 1 1 Poplar Bluff on l 1 

Springfield ’ l Richmond Heights... |_..--- aie 

Taunton -- 1 1 | 1 | 1 ee 1 l 

Worcester 1 1 1 | Springfield __ 1 1 

-——— - - St. Louis....-- 1 l 
TOG... 8 9 10 s Trenton 1 1 | 
Maryland: Total 14| 14 

RERIONE..... .15-<-.. 1 1 1 1 |} 

Baitimore............ 1 1 | 1 |} 1 || Montana: Billings. .---- 1 1 | 

Cumberland - ------ 1 1 | 1 1 || 

Gree Berne sciscccica|......|.<<--. eee 1 || North Carolina: 

Hagerstown..-......--- 1 1 1 } BH | 6Alpeeere:.. .......- 1 1 |} 

TU ccbnccciedeccss 1 1 | 1 | 1 |] Burlington__--_- Socata 1 

Westminster -__-..-..-- 4 1 | 1 RO a eee l 1 

I ickcctdctcs wd tecknae dntid ede i | Ste | 3 ene 1 1 

——|——— | ——| - || Goldsboro__-.-_--- 1 1 | 
MEK bidiacunedacnns 6 6 6 | 8 || Greensboro 4 oat wan 
=| | | High Point os l 1 
Michigan: |} Kannapolis--........- 1 1 

Allen Park___----- pnithnaseontaannes hs ewe 1 ||} Kinston me 1 

Battle Creek_.-.-.-..-- | l 1 l a) | ee cs don cals 1 1 | 

Dt REE bn unacecececs 1 ] 1 1 || Rockingham. --.....--- h 1 | 

Benton Harbor- ---_-_-- 1 1 1 1 |} Wilmington...........]_-- | 

Pe MONMeG oc scedcccns 1 1 1 i) | Wee 8S 1 1 

SG. daccasctucoah | 4 4 4 4 || Winston-Salem 1 1 | 

NE don ccdabeccctlecccas a 1 | 1 |] - 

PB a ocawnnsonswecsas 1 | 1 1 | 2 || Es Dies cok caiue | 12 

Grand Rapids- ------- 1 1 1 1 || | 

Kalamazoo_-_....------ | 1 1 1 1 || North Dakota: Fargo___|_-..--|_-_-_- 

ee ee 1 1 1 1 | 

Ed sccgckcontekecssin deeaeel 1 1 || New Hampshire: | 

Mount Clemens ae 1 1 ee Cee ec ctcknosce 1 1 | 

Muskegon_-_...-..-.--- l 1 1 | 1 RS awe 5 1 | 1 | 

PBEM dias doecc a 1 1 1 2. Seer eae 1 | 1 | 

Port Huron.......... 1 1 1 1 || | 

as 1 1 1 1 || Sie batcdnns 2 3 | 3 

eee eee 1 1 1 I Hl hee Sener: 

Wyandotte. ----.-.... = 3 4} Ht is nce 4 | Bridgeton............- 1 | 1 | 
r ‘ “ Camden... nian 1 1 
Total. -..----------- 8) ei Ss) Si Oe... ss a a 

Minnesota: A stiobaltro kd ee ween----| I t 

MN 28 ccctidencces 1 1 1 1 Pert > 

erth Amboy... | _| 

Duluth - -...----------)----~-|----<-|----- 1 |] Trenton 1 | 4 

Minneapolis --...--..- 1 1 2 2 || a ere ss 

2 > 

St. Paul.-...-.------.- os i l ae anne dnqucenus 4 4 
Total - -..--.-------- 3) 3) 4| 5 1|| New Mexico: Clovis....|. 1 1 

—s — se — 1 | — as 
Mississippi: || New York: 

a 1 1 1 1 |} Auburn_- oe 1 1 

re 1 l 1 1 || Binghamton._-_......- 1 | 1 

Olerksdals............ 1 1 1 ia) Breokivn,......... 1 | 1 | 

Oleveland............. 1 1 1 | 1 | Buffalo___- ; 2 2 | 

ol |) —— 1 1 1 1 Corning___- : 1 1 

Greenwood __...-..--- 1 1 1 1 {| Elmira____.- 1 1 | 

ONES. oncscicconse 1 1 1 | a Se eee cccsmet 

BIE. So ncntabcwscka 1 1 1 11 | BR es est... 1 | 1 

MOUNT, « aneebanaamn 1 1 1 1 Jamestown. ___- . l 1 

ET bobs ceed 1 1 1 1 Kingston_______- .| 1 1 | 

Philadelphia--......-- 1 1 1 1 New York__-- a 1 1 |} 

| ——-—- | —__— ] ——-—]——-- || Niagara........ | 7 1 

NE 11 ll ll 11 |} Ogdensburg_---_- 1 | 1 

= =|=== ||‘ =Pilattsburgh__-_. bie al 

Missouri: Poughkeepsie. ____- 1 | 1 

OMPtRaSG. ....+-n-<-00- 1 1 1 balk Meni beaiseenss 1 | 1 

Independence- --.----- 1 1 1 lil] Syracuse,......:.... . 1 | 1 

Ne 1 1 ae are 1 | 1 

Kansas City. ........- 1 1 2 2 TONNE cc cnnndeat 1 | l 

BOR ccm dnnwncne luni eos icdssin ess 1 || White Plains_......._.| 1 | 1 

Lexington...........-- 1 | 1 1 Lill Yorkvilie....i2.... 4 1 | 1 

Maplewood-_-_....____- 1 | 1 | 1 1 |] ——— | 

Moberly. ......-...--- a 1 1 || TOR ct 20| 21 

BIOUOING ho ccckcecndes 1 1 1 1 || ==) == 





1957 


met et et ees et fe et et 
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1958 


19 
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Stores in operation at end of fiscal years, 1955-58—Continued 


Nebraska: 


Fremont 
Lincoln _ _- 
Omaha 


a 


Ohio: 


Akron_.__. 
Alliance___ 
Ashtabula 


Bellefontaine___- 


Canton _-_-_- 
Chillicothe_- 
Cincinnati_- 
Cleveland. 
Columbus..__-. 
Dayton __- 


East Liverpool _- 


Elyria 
Greenville__. 
Hamilton _ 
Ironton _ _. 
Kenton. - 
Lebanon __ 
Lima__-_. 
Lorain 
Mansfield 


Middletown __-_-- 


Painesville 
Parma He ights 
Piqua. ‘ 
Ravenna.__- 


St. Marys........- 


Tiffin - 
Toledo 
Youngstown 


Oklahoma: 
Ada.__- 
Ardmore 
Bartelsville 
Chickasha 
El Reno_____ 
Frederick _ -- 
Guthrie. 
Hugo-_____- 
Lawton _. 
McAlester. - 


ee 


Muskogec. 
Norman. 


Oklahoma C ity... 2 


Ponca City- 


Sand Springs_- ; 


Sapulpa__- 
Seminole__ 
Shawnee___. 
Tulsa 


Total. 


Oregon: 


Baker. 
Eugene. 
Grants Pass 


Klamath Falls.._____- 
Pendleton. __._- 


aetna... 


Pennsylvania: 


Abingten..........- 


Altoona. 


Beaver Falls_____. 


Bellevue 
Coatesville 
Rs Seiicucnine 





DUAL DISTRIBUTION 


A. GoopyEAR 
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AUTOMOTIVE 


StorEs—Continued 


Pennsylvania 


Grove City --- 


ans 
eee 
tual «cree udknd amie 
McKeesport - --------- | 
Meadville_..------ 5 
NOMGOown.. ......-... 
Philadelphia ------ 
Pittsburgh --------- a 
Shenandoah - - -.-.---- 


Uniontown - 
Wilkinsburg - - 


cae 


Rhode Island: 


dence - - --- 


| South Carolina: 
eS 


c harleston- 


Charleston Heights _ Za 


Columbia- 


BEE s shvevenunace See ‘ 


Florence - --- 
Gaffney --- - -- 
Greenville - - 

Newberry... - 
Orangeburg - 
Spartanburg 


ee 

| South Dakota: 
ae Oe 
Fort Pieros........... 


ID Ane spain ties 


Tennessee: 
Chattanooga 


COR, cn nkwetncnnin 
CN inca nsle o Sioeameteetcona } 


Lawrenceburg 


Maryville--.----- 


MeMinnville 


DEEDS on aniedaneeda 
Murfreesboro - __-.--.-- 
NE oc cirsiee ows 
Shelbyville. ..-....-.- 
Reet CGY Soca occ 


Total - 


Texas: 


PN NC cadedawscen 
BOM... wascsevsae 

Beaumont - - - --- caecae 
Big Spring ------ ae 
MEMOER, « osecdccunpe 
Brownsville_--.-------- 
Brownwood... ---.---- 
NT i coinn cle ain eel 
Childress. - - -- sdsaascdae 


Coleman. 
Conroe... 
Corpus Christi. 


0” ‘ 


Dallas. - - 


DBL. pcb nw sae 
BPO. 56 ccnnce 


Dublin- 
El Paso____-- 
F redericksburg 
Freeport - 


Fort Worth_____- anal 


Garland - 


Graham.._.....------| 


Grand Prairie 





TIRE INDUSTRY 
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A. GOODYEAR SERVICE StorREsS—Continued 


Stores in operation at end of fiscal years, 1955-58—Continued 

















| 1955 | 1956 | 1957 | 1958 | 1955 | 1956 | 1957 | 1958 
| ! 
Texas—Continued Virginia—Continued 
Herungen.........+.. -| 1 1 1 1 | Newport News... 1 4 l l 
Henderson - - . - - - sient 1 La 1 1 Norfolk. --- — l 1 |} l 1 
Ph. tcnunhagaacet 3 | 3 | 3 3 Petersburg-..-...-.- a 1 rt l 1 
PEERS. = hc dunn tence « | 1 1 | 1 | 1 | Portsmouth_.-_--_---- 1 1 1 1 
a ae 1 1 1 | 1 || Richmond-- Soauel 1 1 | 1 | 2 
Lamesa. .-.---- Peo 1 | 1 | 1 i} Ronnmoke..............] 1 1 | 1 | 2 
US OS ee eee 1 1 | 1 1 Staunton.......-..-- -| 1 1 | l l 
RII goo tone ACs Accel 1 |} 
SIR 2 .cccksbukanact 1 1 | 1 1 || MN eo cwek kane | 12 12 12 15 
a ae 1 1 1 1 | | 
Mineral Wells. .-....-- 1 | 1 1 1 || Vermont: Burlington----| 1 1 4 1 
Roo cco wal ae as 1 l 
nO ae ee 1 | 1 1 1 || West Virginia: 
OVSHCON. 2.6 cccapes--- a) 1 1 1 Hite) a aa 77 1 
ee nauk baeinon v7 1 1 1 | Huntington_ --_- a a ree 1 
Plainview............. 1 1 1 1 | Parkersburg Silla = cc ednakael satel 1 
{ eR ON os el eememceenan 1 WeRGGMee 4-6 ose ccsee 1 | 1 | 1 | l 
Port Arthur........-.. Leeda a tenes 1 1 |———| 
I cee scsi ose ai es ale | cesarean ip a 1 EE cncuskee | 1 | ET 2 1 
San Angelo__....-- lS terith cae | 1 || 
San Antonio. ....-_--- 3 4 4 | 4 || Washington: 
San Marcos. -..----.--.- 1 1 1 |} i - "eee 1 1 | 1 
LS Se See ae 1 1 1 1 | Bellingham. - - -- -| 1 | 1 | 
| BEE bap vesceacas 1 1 1 1 |} Everett. ...- ; 1 } 1 | 1 1 
Stephenville. -...-.-.. 1 1 1 Oi Ga... .22.3. hee aie 1 
\ Sweetwater. .....-..-- 1 1 1 1 ||} Spokane-_--- cwdad 1 1 |} 1 1 
Temple__------- baecss 1 1 1 1 | oo 
Texarkana. ------- nae 1 1 1 | 1 || WOON en adh -eaeed 4 | 4 | 3 3 
‘Tere City... ...<..-.: 1 1 1 1 || 
WEES ciieccadebacics 1 1 1 1 || Wisconsin: 
WIN acc wccedccceds 1 Beds cata water | Apnletoh.....-........| 1 | 1 | 1 
Weatherford... .--.--- 1 1 1 1 | Fond du Lac_-.----- -| 1 | 1 | 1 1 
I cdasenawnsauen bcuducatewaaete 1 1 | Cretnh B6y.........5% is 1 | 1 i 
——|——_—_|— Kenosha. - ---- Pec 1 | 1 | 1 1 
ML. i cineenaxaeue 55 62 63 68 La Crosse... — 1 1 | 1 1 
| ee eee | ee | 1 | 1 | l l 
Utah: Marinette-_..--.-- 1 | 1 1 1 
NN abel. ak, 1 1 1 bi] Milwenutteo....1_......|.....- | 1 2 | 3 
Salt Lake City......-- 1 1 1 1 |— | 
——-—| —--—-] ——-—_|— - - RN i ig oe ae | oT 8 | 9 9 
ONES Liicopubancie oT. 8) 2 2 | pa} 
{_——S | —_—_——- | ——_ | ———_ || WV yoming: | | | 
Virginia: 2 ee ee occiteauaiinemar ti 1 
Alexandria_-.....-.--- 1 1 1 1 Sheridan. -__--- es 1 | — abide 
Nc cwacad 1 1 1 . 7 }— | - 
PRM: GeeUeeest iwc lncscschendacalanceds 1 | UG sties pcmlenn Wel 5 | 1 
eer 1 1 1 1 == =! | 
Harrisonburg. . ...---- 1 1 1 1 Grand total__....--- | 491 514 | 539) 596 
Martinsville... .-- pias 1 1 1 1 || | 
| | | i 











L 
l 
l 
l 
l 
l 
l 
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2 
l 
5 
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1 
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B.—FIrEstongE TirrE & RupsBer ReEtaiL STORES 


Number of retail stores by cities and States at Oct. 31, 1955-68 


DUAL DISTRIBUTION 





Alabama: 
Anniston 


Bessemer - . .-.-------- 
Birmingham .--.----- 
Sg 


Ensley 
Florence _- ---- 
Gadsden ----- 
Mobile 
Montgomery -- 
Selma 


heaton a 


Arizona: 
itil nie oo caceka uta 
Ee 


Prescott ---- 
Tucson 
Yuma_-_.- 


Total rs 


Arkansas: 


Camden - ----- 
E] Dorado. .-.--. 
Fayetteville i 
Hot Springs i 
Pine Bluif 


Total 
alifornia: 
Alhambra--.--- 
Anaheim. .- 
Arcadia_ 
Bakersfield _----- 
Bellflower . 
Berkeley 
Beverly Hills . 
Brawley 
Burbank 
Chico- 
Compton 
Covina-Citrus __.-.. 
i Oemivo..-...-.- 
El Monte- 
Emeryville ------ 
Fresno. --_---- 
Fullerton - - --- 
Glendale ----- 
Hanford - ----- 
Hayward _---_- 
Huntington Park --- 
Inglewood - - ---- 
Lakewood _----. 
Long Beach. 
Los Angeles. 
Madera. -- 
Modesto. - 
Monrovia 
National City : 
North Hollywood. 
Oakland. -- 
Ontario - - 
Oxnard 
Pasadena - _--. 
Petaluma. 
Pomona 
Redondo Beach _-- 
Reseda 
Riverside - - - 
Sacramento, L St_-- 
Salinas... 
San Bernardino. 
San Diego 
San Fernando-. 
San Francisco- 
San Jose s 
San Leandro---_ 
San Luis Obispo- - 
San Mateo 
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i} 








bebe 


is! 


meh fet fee eh fe et fet he fet et 
Pe et tee et eet tet et tt 


me feet ek fet fame fd feet ft et fh ft fe fet fee ft et tet pt ft ft fet fe 





— mt et SD ee 
BAD ee et tt te te tt tt ee ee et et 


pe be bet et fet BND et 














pet fe ek eet BN ND ee et tet tet et tet tet pat pt et Dt tat tt et Dt 
emt et ek fae BS et ND et ett tt fet et ett tet I pet tt pee tt Dt 


te et et 


1 
1 
1 
1 
l 
1 
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1 || 
af 
1 
2 
1 
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1 
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California—Continued 
Santa Ana_-_---. 
Santa Barbara- -- 
Santa Cruz_-- 
Santa Maria-----. 
Santa Monica----- 
Santa Paula-----_---- 
Stockton 
Sunnyvale - - 
i 
I emcee 
Vanee.......... . 
Van Nuys- --- 
Ventura--_---- 
|i 8 SES SEES 
Walnut Creek --.--.. ; 
Whittier _- Des carats 
Whittier Downs 


Total 


| Colorado: 


Boulder. Bee 
Colorado Springs---- 
Denver. - - - 

Grand Junction 
Greeley 

Longmont 

Pueblo 

Sterling 


Total 


Connecticut: 
Ansonia_. 
Bridgeport - - 
Danbury-.-- 
Hartford - 
Meriden 
New Britain 
New Haven_--.- 
New London._. 
Norwalk, Wall St- 


NE i. oc Lan beee 


Delaware: Wilmington_.- % 


Florida: 

Bartow 

Bradenton 

Clearwater --- -- 
CB oo on nnn J 
Daytona Beach 
Delray Beach 
Fort Lauderdale 
Fort Myers 
Fort Pierce___- 
Gainesville __-- 
Hialeah - - - 
Hollywood_ 
Jacksonville_- 
Key West-.- 
Lakeland 
Leesburg... -- 
Marianna 
Miami 
Miami Beach 
Ocala. - - -- 
Orlando..._- 
Panama City -- 
Plant City-___- 
St. Augustine 
St. Petersburg 
Sanford - - _--- 
Serasota.........- 
Tallahassee - - - ---- -- 
Tampa.._--.-- 20 
West Palm Beach... -- 
Winter Haven_.- 


| ee 
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IN 


AUTOMOTIVE TIRE INDUSTRY 


Continued 
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Number of retail stores by cities and States at Oct. 31, 1955- 58—-Continued 


Georgia: 
Atlanta eh 
RE td csavdbaeee 
Brunswick 
Columbus. -.- 
Decatur___-- 
East Point---- 
La Grange 
Macon_.- 
Marietta 
Rome. -- 
Savannah 
Valdosta 


Total. - 





Idaho: 


a Be eR ae 


Idaho Falls 
Lewiston__- 


BO cc cuechenicn's ; 


Nampa 


Pocatello_-_-- 

Twin Falls_.- 
WN od han dvedous 

Illinois: 
ee 
ees 
Berwyn. 
Centralia____- 
Champaign 
Chicago... ------- 
Danville_----- 


CSRS, 3. 600.4... 
Jacksonville... --.-.--- 
Ns cahcieas i ~ 
CS ae 
SR wircbddnaudedew 


0 EE 





Robinson 


Rock Island 


Sretugheld........<.... 
NE. ans 


Indiana: 


Anderson 


Bloomington 
Connersville. --.....--- 
Crawfordsville 
I gi Giri cboe mune 
Evansville. ........... 
Fort Wayne.-.-.--- 
Frankfort 
Ried ckbake nin 
Hammond_-........--.- 
Indianapolis _ --....--- 
ID oo maeinaeainnn 
Lafayette 
La Porte 
Logansport.........-.- 
Madison 
RE Sas 
Michigan City--......- 
I inc thes noi bo aoe 
New Albany....-...-- 
New Castle. .........- 
Noblesville 
Peru 











1955 | 1956 | 1957 | 1958 
Sei 3 
1 1 1 1 
1 1 1 1 
1 i 1 1 
1 1 1 1 

1 1 1 
1 1 1 1 
1 1 1 1 
rae 1 1 
1 1 1 1 
1 1 1 1 
1 1 1 1 
12} 14] 14 14 
1 1 1 1 
1 1 1 1 
1 1 1 1 
1 1 1 1 
1 1 1 1 
1 1 1 1 
1 1 +. 
7 7; 3 7 
1 1 1 
1 1 1 
1 1 1 
1 1 1 
1 1 1 
si si-8 . 
1 1 1 1 
1 1 1 1 
1 1 1 1 
1 1 1 1 
1 1 1 1 
1 1 1 1 
1 1 1 1 
1 1 BRecais 
1 1 1 1 
1 1 1 1 
1 1 1 1 
1 1 1 1 
1 1 1 1 
1 1 1 1 
1 1 1 1 
1 1 1 1 
29) 20) 2) 2 
1 1 1 1 
1 1 1 1 
1 1 TS 
1 1 1 1 
1 1 1 1 
1 1 1 1 
1 1 1 1 
1 1 1 1 
1 1 1 1 
1 1 1 1 
|. 4" 2 
1 1 1 1 
1 1 1 1 
1 1 1 1 
1 1 1 1 
1 1 1 1 
1 1 1 1 
1 1 1 1 
1 1 1 1 
1 1 1 1 
1 1 1 1 
1 1 1 1 
1 1 1 1 
1 1 1 1 
1 1 1 1 


Indiana—Continued 
South Bend___-...-.--- 
RTE TRAUB. oc cceexs 
Vincennes............. 


WE ih cdvccndacts 

Iowa: 
EN  catceeceemalidee 
Burlinetoa............. 
Cedar Rapids_---..--- 
GD a dccnncu scene 
eR ctl 
Council Bluffs- -..-...-- 
i. ae 





195 


7 
‘ 





1958 


Des Moines 
Esterville- - 
Fort Dodge 
Iowa City 


Marshalitown..-_...-..- 
Mason City 


Sioux Cit 


tt et et 





Kansas: 
Arkansas City ---..-.-.- 
po eee eee 
SN a Ghee sinstertaiciee 
I Sot sn maciseniens 
Hutchinson 
Independence... --- 
Junction City.......-- 
Kanes Oity.......... 
Moergsville.....<.....- 
Newton 





_ 
o 





Kentucky: 
Ashland_. 


CPOUERMINR Soo sci cccnwc 


Hazard... 
Lexington 
Louisville 





Louisiana: 
Alexandria 
Baton Rouge 
Lake Charles 
Monroe. 

New Orleans... 
Shreveport__ 


Total 


Maine: Portland 


Maryland: 
Baltimore. - 
Salisbury 
Silver Spring 


Total... 






BD et eek ek ak kt et fet et tat tt 





oI eh mt fr pak et fet fe fat pe 


| 





| ° 





e 


| 


fe ie 












BAD tt et tt et et tt 





_ 
rs) 








fa ek fk pe ek feet et et et 


—_ 
o 








_ 


| 
| 
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B. Frrestone Trre & RuBpBER ReEtTaIL StoreEs—Continued 


Number of retail stores by cities and States at Oct. 31, 1955—58—Continued 








Massachusetts: 
Attleboro. -- 
Boston 
Brockton 
Cambridge 
Chelsea - - 
Fall River 
Fitchburg 
Holyoke 
Lawrence - - 
Lynn... 
Pittsfield 
Quincy 
Springfield 
Waltham 
Watertown 
Worcester-_-- 


Total 


Michigan: 
Adrian 
Ann Arbor 
Battle Creek - : 
Bay City - -.- steal 
Benton Harbor 
Coldwater 
Dearborn -_- 
Detroit... eae 
Escanaba. - - ----- : 
SES ee 
Grand Rapids 
Holland___- 
Jackson - 
Kalamazoo_- 
Lansing 
Midland- 
Monroe - - 
Mount Clemens 
Muskegon 
Reh Eland atoowe 
Owosso- - -_--- Sued 
Pontiac. - 
Port Huron. 
River Rouge - 
en a oe... 3h... 
Saginaw 
Traverse City.......-.- 
Wyandotte __._- heave 


Total 


Minnesota: 
Albert Lea..-.---.--- : 
Austin __- 
SE edo cca de one 
Faribault. ......-.-.-- 
Fergus Falls--_-_-.----- 
Minneapolis - -_------ 
Rochester_--.--..-- sea 
PE wscdonocne 
St. Paul. ..... SE adil 
ek cee nail 
Worthington__--.----- 


Re Easier neater odes 


Mississippi: 
a 
UE co cncckoneoes 
SSOVEIND- nwndoocces 
dar csubbsens< 
Hattiesburg. -.-..-.--- 
Sean. 8. bal woe 
Mermiien..i.....-L... 
MARINE a, senccescesss 
V eR .b nn kod oas 


esa dh eatin Sate 


bt pt fet fete 
“eh 








— ' 
ee 


DUAL DISTRIBUTION 





pa teh ah fh ehh pe 





Yet ee et et te tt et 
fe emt tek te ND ee ee et et 


| 
| 
| 


n | etek eet i ee tt 
ee 


| 


1} = | 








bh fal ah fh hl 








1 1 
1 1 
1 1 
1 1 
1 1 
1 1 
1 1 
9 8 
1 1 
2 2 
1 1 
1 1 
1 1 
1 1 
2 2 
1 1 
1 1 
1 1 

os 1 
1 1 
2 2 
1 1 
1 1 
2 1 
1 | 1 
1 1 
1 1 
39 37 
1 1 
1 
1 1 |] 
1 1 || 
1 1 | 
4 4 
1 | 1 
1 1 | 
2 2 | 
1 1 || 
1 1 
15 15 
1 
1 
1 
1 
1 
1 
1 
1 
1 


IN 


1957 








| 9 


AUTOMOTIVE 





1958 




















i... 


Missouri: 
Cape Girardeau-. --- 


Carthage--- 
Chillicothe-_- 
Columbia. 
Independence. 
Jefferson City-- 
Joplin--- ‘ 
Kansas City - --.--- 
Maplewood 
Neosho....-- 
Nevada__-- ees 
Poplar Bluff- - --- 


a 
ie RAR wok connie 
a i 


Springfield 
Wellston_- 


7O0Cl........ 


| Montana: 


Billings- -- 
Butte 

Great Falls_--- 
Helena--_------- 
Kalispell 
Missoula-- 


Total..<..-.- 


| Nebraska: 


Columbus..---- 
Falls City--- 
Grand Island - -- 
Hastings - --- 
Lincoln - -- 
McCook 
Norfolk - -- 
North Platte_- 
Omaha-..-- 
Scottsbluff -- 


Total__- 


| Nevada: Reno-- 
|| New Hampshire: 


Concord - - 
Manchester 
Nashua 


Total __. 


| New Jersey: 


Asbury Park-. 
Atlantic City 
Camden - --- 
East Orange 
Hackensack - 
Jersey City --- 
Montclair. 
Morristown. 
Newark. 


New Brunswick-.---- 


Passaic_... 
Paterson - _- 
Perth Amboy- 
North Plainfield 
Red Bank----- 
Somerville -- -. 
Trenton..-. 


Total. _. 


New Mexico: 


Albuquerque 
Gallup 
Hobbs 
Roswell. 


Total 








TIRE INDUSTRY 


| 


4 


COO bed et et st et et et a te 


~] 


ae be et et tek ta te et IN et tt pet ft ft 
_— 
~ 


fms eh fem AS fee peel fee fh fet Spat et te fet ft ed 
J pt et et AS Pat tt IN pat ft ff pt 


| 
| 


to 

| | 

| — 

TT SL eat pes mt ig tet pt 


| & 
it 


' 


| 
i 
| 
| 
| 

| 





bi deaabcaneale 
|e ptt tp pt 


| 
| 


SSCS RWOOW FZ ZAR See 


} 
| mt fa tf ff 


> 


| 
| 
\| 
1] 


|| 
i} 


ee ee | 


feet eer e rete 
Iphigenia pan Soe quate on 


| 


| 
| 
: 


} aif 


1] 


1] 
| 


— 


ihe) = 
' ' ' 
te 


te et pt et et 








ee 


ee 





on | 





— et 





—————— ee $a eee 
o————q——w6~ . 


ES 


er 


DUAL DISTRIBUTION IN 


AUTOMOTIVE TIRE INDUSTRY 


B. Firestone TrreE & RvuBBER RETAIL SToREsS—Continued 
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Number of retail stores by cities and States at Oct. 31, 1955-58—Continued 








New York: 
Albany - -.--.--- ne 
Amsterdam ---......-- 
cin onde mae 
TE Gals vacusasad 
PE ewan cnccun 


Freeport 
INE. on ni cncacdece 
Geneva 
Gloversville.._.....-.- 
Hempstead --.-.-..-.--- 
Huntington.---....--- 
isa tc lhe ws wrin cin 

Jamestown... --.-.---- 
Lackawanna 
New Rochelle-.-.------- 
New York. 
Niagara Falls. ..-...-..- 
Ogdensburg.---.------- 
Olean - -- 
eee 
Syracuse. -....-- 


Watert edo 7 
White Plains-.......... 


North Carolina: 
ea 
BOFnNston.. ......<0d400- 
oa | 
I cre: iss thnsterenes 
NNO. cnc ceuegean 
Greensboro 
ET i risicatainw cite dive 
High Point 
EL chun caowednns 
I sich cine akon 
Rocky Mount 
Salisbury 
Wilmington..........-. | 
Wilson 
Winston-Salem 


Ds cicivwninnwennnian 


North Dakota: | 
0 
cece macdameas 


Ohio: 
Akron 
Alliance....... lerdeee 
Ashtabula 
ICON 6. ccccededuce 
Bellefontaine.........- 
oo 
Chillicothe............ 
SPIEGEL. civncncuduce 


1955 





PED ticwcnndcoe 
OND pn cadagues 
Columbiana. -.....--- 
eee 
Coshocton. ..........- 
NE os Oe cmdcdinwnn 


East Liverpool__.-..-- 
EE Saiki ciewenies 
gain cues n@eunainn 
NR hc iicisiknmiii enue 
SR iss ccduaiainewits 


Pmt pe peel pet fed Deh fd hh fed NS) emt CAD beet ee ee et et et et BD 








1956 


1957 


1958 





i 
| 


{ 
| 
| 


| 
i 


| = 
i 
| 


Pat et et et et 


Pmt ee et pet bk et et ek fet et tC et et et et et et et et BD 


Pe et IND et et et ik tet at ek ek et et et pet pet pt 


] 


~ 
; 





Pte et tek et pet et et et et et BD ed et 


| 


— | 
-_ | 
a! 


eet et pt pt pet pt et et Ci et Ct et et et et et bt bt 





Pe et et et BND et et et kt et et et et et et et et et 


|. 


Pm ek pe et pet feet et ft pe ft et fet et pt 


— 





Pm eet eet peat pret pt pet tet fet fet ND et AD et et et et 

















Ohio—Continued 
SEEDS 6, cmnnsencus 
TN ited 


ao ndicikouarnein 
EGR . . cn casdccccs 
= cn nad cccstonapandichenn 


iis ncaa 
PN So aks os caoesigcaned 
Middletown - -...-.... 
Mount Vernon_-..-.-.- 
Rs a cuiehewiciwshaoerine 
PO «capacities aemntrdare 


Wit eemidbousanes 
III on che winccicanas 
| 
Steubenville --........ 
OS oc cu iphssade citsmepiind dies 
Ts ceahssewokerecukcina tani 
Troy 
J. i 7 3S eee 
ies ite decades 
Youngstown. --.-.....- 
PF an occa 


OGL ous dah ancnans 

Oklahoma: 
Dos oes ais needa 
TI on cceiclsnceenitsinied 
Bartlesville 
Otis 
Cushing 
a 
he pcinatraria din aehne 
DECANE 6 wc cc sncke 
Muskogee............- 
TUMIOIEE.. . 5.4 52-0decce- 
Oklahoma City_.-...- 
PU cccipaseusasaowe 
DOR i itcnnaneascis 
DO oiie tun wnntoanais 
BOOENG eo cc ccodasaun 
Ck pxnithvadediwnuan 


Oregon: 
Pe ciiapin selene 
i nea 
eee 
Ns ahinadecalnanmes 
Grants Pass 
Klamath Falls-.......- 
ln ak adn arsine 
PS ceinaccnenee 
ee 
pO ee 
| ee eS ee 
TRO MIO ecacedosnce 
POO ccucicccuqecs 


Pennsylvania: 
BE. oo wuncenenis 


Coatesville............ 
Connellsville.......... 








1955 


1956 


Pt et fet et pet feet pet et fet fet tt 





Dt ek et ek et pk ek ft et et et 


| 
| 
} 
' 


Pe pak pet ph pet et Peel bee pe ek ph pt pet et et 


1957 


PE ek ek tN et ek et at pk et pet pet et eet fet pet eh fet eet pet fet ped eft fe ped pe 





ete et et tt et et 


= 
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| 





et et tt tt 


1958 
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B. Frrestone Tire & RvussBer Retait Stores—Continued 


Number of retail stores by cities and States at Oct. 31, 1955-—58—Continued 





Pennsylvania—Con. 
eo cites 
East Stroudsburg- -__- 


| ee eS 


Franklin ect dudideaieae. 


NT nea an et 
Homestead.-_.......... | 
Johnstown...........- 


Kittanning--.........- 
Sa oo on 


Lock Haven..-.-..__-- 


McKeesport. --.----..- 


Meadville_............ | 
New Castle...........| 
New Kensington_--_-_--| 
I oe de oe 


Philadelphia_--_-.-..__- 
ae 
ee 


TE dirt sin ccciierdin i 


Uniontown............ 


TD ct ci ance Serna nist 


Washington....-...._- 
Wilkinsburg------.._- 


Williamsport-__-_.___-| 


icc heme nerieden 


Rhode Island: 
IN cir cnnnecce 
Previgenes.............. 


Woonsocket -_........_- | 


South Carolina: 
ae 


ee . 


Orangeburg. .-.-----.-_- 


| i EE | 
Spartanburg. -----..-- 


South Dakota: 


ADeraeen.............} 


Rapid City..........- 


I BE oc comune < 


Tennessee: 
EE circtiiccmmmapees 


Johnson City........- 
I innsncsndees 
EE eicccacdnee 
PEI bos cl rm en 
Murfreesboro- ---..--- 
Nashville. ...........- 


402 DUAL DISTRIBUTION 











Dm pet ek fee et feet ed feet et fet 
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ee 

















Texas—Continued 


ere bees coin mneesin 
ee 


ree eee 


IN AUTOMOTIVE TIRE INDUSTRY 


| 1955 


SN, a wince | 


ee ea 
Breckenridge__..___- " 


Brownwood._.........- 


=. SSE Ses See 


Corpus Christi-_----~--- | 


CN SS ae ee 


a ae 
Fort Worth... ........- 
ee are 


CS 


Se ee 
Houston - _---.-------- 


a 
Nacadoches-...----.-- 


OO aE 
2 ae 
ee 
San Antonio-_---...-- 
OS 


hoe re 
TERA. o.oo css 


Es civic wwdepwes 


Virginia: 


SS ecescstethipegncnia 
gale periacscocbeenneaie 


Charlottesville........|....-- 


Danville. .........-.--- 
Fredericksburg - - .---- 
Harrisonburg - - ---.--- 
OS eee 
Newport News. --.---- 
SI cas cdnces cosines 
a 
Portsmouth..---....-- 
I seinen cheese 
PR has enadcqana 
SD. Lc ncdegene 
EEE oo nnndn ene 


ss shbaiesom divans 








ee we ee 
Pe Pat et ek Pek tee fk A et fk ft ft pe fd ft pt ft fh ph fl in ft fh ah fh SD at ft fh fh ff hh ff 


| 


= 


| 


; 


| 
| 


— 
| — 








— 
} 


[ee 




















eet Dat feet ND et eet fet feet ped et pet et ed et 
eet ae pt tt fet at et tt et et et BD 





| 
| 
| 
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| 
| 
| 
| 
j 
{ 








= 


Boch ro 


Se > 
“ssci4H@2rorver 
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me ee pet ED eet eet pet tet pet pet et et fet ee | 
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B. Frrestone Trre & RvusBer RETAIL StorEs—Continued 


Number of retail stores by 


cities and States at Oct. 31, 1955-58- 


—Continued 



























| | 
| 1955 | 1956 | 1957 1958 | 1955 1956 | 1957 | 1958 
aliens einigammeniarimamit areca dts sete lenges daiaigguicgiasdaiatalabaphiiaaaninaianininni de dla panitatinie Rniaandian monasegues 
Washington: || West Virginia—Con. 
IONE ae panes 1 1 1 1 || Weirton. --- pknndvanualdnwmes 1 | 1 
SED, .<. natinacdtablasces 5 Li * hee... 202... 1 | 1 | 1 | 1 
Bellingham ---.....--- | 1 | Rie cok 1] <=} —$—$—— | $$} 
mermerton........... 1 1 1 1 ER eecbisadck eabaea | MT hme Oe 14 
REM Picaecadcn--a|) 3 1 1 1 || ee 
Everett. _.---- seat 1 | 1 | 1 1 || Wisconsin: 
Longview. --.........- bit -ogiem sites. BU eed... £4 --. 95 -fogy 1 
Mt. Vernon--- 1 | 1 1 ie las 1 | 1 | 1 1 
Olympia. -- ] 1 1 1 ii ' Hea Olaire........... 1 | 1 | 1 1 
Seattle - - 3 |} 3 3 3 Fond du Lac-.__-_--- 1 | 1 | 1 1 
i cictine cnegchnas 1 |} j 1 2 | GRO ee ences 1 | 1 | 1 1 
ee 1 | 1 2 2 ee ae 1 1 | 1 1 
Vancouver - - 1 1 | 1 1 | Rie ER ocides ccenduva 1 | 1 | 3 1 
Walla Walla -- 1 1 1 1 Madison __----- ede cat 1 1 | 1 | 1 
Wenatchie. ---.- ite 1 1 | 1 1 Milwaukee - .......-- 4 4 | 4 | 4 
i cohadvadacesos 1 |} 1 1 1 ae ee 1 | 1 | 14 1 
—_——_|_|___——_——_ || Sheboygan.-.-.---_-.___- 1 1 | 1 | 1 
DE soccihsanuctexe 17 Fy 27 17 11  $Superior_............. 1 1 | 1 1 
West Virginia: Re ntuesxcnviien 15} 15] 15 
Bluefield __.--.......-- | 1 1 | 1 1 ET EEE 
Oharleston...........- 1 | 1 | 1 1 || Wyoming: 
Clarksburg........--_- ei ea SD 1 che otiibons eh Seheos 1 
Wairmont............- Li - BH- -Spoicg Si CORemiee. 3h... .c. 2c 1 1 1 1 
Huntington----_..---- 1 | 1 1 1 |} | a 
SE ee 1 | 1 1 1 NE sa teelicanateonst 2 2 2 | 2 
Martinsburg - --------- 1 | 1 1 1 || District of Columbia: | 
Montgomery---------- 1 1 | 1 1 Washington | 
Morgantown..--.------ 1 | 1 |} 1 1 |} |= | 
Parkersburg......--.-- 1 | 1 | 1 1 || Grand total. ....-..- 
Shinnston........-..-- oe | Sibiade J---------20- ] | 
| ' 


C.—B. F. Goopricn Tire Co., a Division or THE B. 








F. Goopricn Co. 


Number of B. F. Goodrich stores in operation end of fiscal years 1955-58 


STATE SUMMARY 





At yearend 





1955 | 1956 | 1957 | 1958 | 
anc d idea seach eaven 13 13 13 13 || 
item niceniene 1 1 1 1 
cs iced nets & s 8 8 
a 29 27 31 34 
Te 6 6 6 4 | 
Connecticut_..........-- 2 2 2 2 
EID... cd canconncece 2 2 2 1 
District of Columbia_- 2 2 2 2 
EE ao nudsducdcumdec= 12 12 ll 12 
Georgia. ____.._- exeiiieiess 9 ll 12 11 
CE ccccsucneednan 0 0 0 0 
i ak 26 26 26 24 
BE  incdctaccabsten 35 35 34 34 
EE a eedesgestovunce 14 14 14 14 
RS ORES Se 27 27 28 30 | 
SN dakencueenes s 8 s 7 
Ro Bd on ok, Secs 6 7 7 9 
i kad om eesdteoe 2 2 2 2 
ins naakece 4 4 4 4 
Massachusetts. _......_- s 9 9 q 
ooh a wemctenve 21 21 21 20 
RS ot 4 4 4 4 
NT oo. ceamasce ll ll 12 13 

EE oii hetswamedeigeinal ll ll 13 12 
ee 2 2 2 2 
RR AS Gap 4 4 4 4 

eke 0 1 1 1 



































At yearend 
1955 | 1956 | 1957 | 1958 
| | 
| New Hampshire. ___.__- 2 2 1 1 
New Jersey. ......-..... Lo Bien AD neg 6 
| New Mexico. ..........- 4 3 4 3 
Hh ROW BON a bidio no snenns |; 20 21 21 13 
| North Carolina... ......- |} 16 16 15 14 
| North Dakota. -_.--.-_- 1 1 1 1 
NR el nn nce eedusn :\. 28 34 34 33 
Bi 18 18 17 17 
a re 2 2 2 2 
Pennsylvania_-__.....--- } 3 31 31 28 
Rhode Island_........-- 1 1 1 1 
South Carolina__.._..--- } 9 9 9 8 
|| South Dakota_________- 1 1 1 1 
ie IIE csc coedace 1 -a 11 11 13 
TNs ses secnscuwewones 37 37 39 36 
idk cnmuuaeon 2 2 2 2 
oh ance wile has 1 1 1 1 
EE  ciivencntodee oe ll 11 11 12 
Washington... ........-- 9 4 9 7 
West Virginia.._.......-- 8 8 7 6 
. ee 7 7 6 6 
IE ink Dac dnmabedipcre 0 0 0 0 
Be in ceiednenne 0 0 0 0 
I ivsccitincatdndinnd 0 0 0 0 
Esa cpsmedeenn 499 | 503 | 507 487 
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DUAL DISTRIBUTION 





IN AUTOMOTIVE TIRE INDUSTRY 


C.—B. F. Goopricu Tire Co., A DIVISION oF THE B. F. Goopricn Co.—Con,’' 


Number of B. F. Goodrich stores in operation end of fiscal years 1955-68—Con, 


STATE AND CITY 





Alabama: 


Birmingham. ----..--- 
| Se 
I i sa snttinpcl 
SS ieee eee 


Montgomery---------- 
ESS ee 
po Ee ee 
‘eeneene.. .i. <.-<...-. 
Arizona: Phoenix. _-.-.-- 
Arkansas: 
Biytheville............ 
re 
RRPOTENO. co ncecccs- 
port Gite ........... 
Hot Springs.......-...- 
SS ee 
I ld ss toniccedipiece 
oO ee 
California: 
Ata 0 nn cntescesae 
Anaheim 
Bakersfield.........-.- 
II clos cieiadeinittccnionsil 
Nig pscacaccoeos 
ancien 
Cemmeee ss sisici 4... 


ee | 


NE ists Dias 


Oe 
Long Beach...........- 
Los Angeles.........-- 
aie eect 
oie md ecisomne 
NS te kd 


PIG. 5 Sone cnduee 
Redwood City...-..-- 
ONE, 2. cactiens 


San Bernardino---.-_-.-_- 
Gen 2000... 5......55.- 
ee ae 


Wilmington___......-- 
Colorado: 

Colorado Springs.-....- 

EEE <.....i thocodabions 


ES 


District of Columbia: 
Washington..........- 


1955 


Pt et et et tS et bet tet et et et et 


tee et et ee et es 





At yearend 


1956 








1957 


fmt pak pak feet fet ED et Pet eet et fet pet et 


Pt et et et pet et et et 


ee Re 


—_— 


1958 


Pe ett et et et et et tt pt 


Pat ek el et et et et et 

















| Florida: 


Daytona Beach. ...-.-- 
Fort Lauderdale ------ 
Jacksonville........... 
TN i cwonhone 


Panama City..-..-..-.- 
PRNNIOIB nin ccocud<oe 
St. Petersburg. ------- 
| ee ee 
West Palm Beach.---- 
Winter Haven-.--...-- 
Georgia: 
a  ahiasiris elehiciosict 
PR cacisdistinenmatkeon 
| ea ee 
INR. cindn cnnndiawes 
LSU oda cinaekooe 
NN si vin estindvachenie 
Decatur 
Rest Point. ......<<.- 
Griffin 


IED oop padene 
RP OERRIUOD ... ccncucee- 


| Idaho: None. 


Illinois: 


DE a cacameneonde 
Bloomington.......--. 
Blue Island---.-------- 
EC. inknadoe nome 
EO 
0 
ER niiciscanen cd aeheomnes 
Chicago Heights- ----- 
TR ss Domeeomeaes 
Kast St. Louls.......- 
AE ee 
POG POEs cnsumenne 
Freeport 
Granite City..--.--.--- 
Jacksonville........--- 
See eo 
PO oi. Sinn ani die 
noc aibam ain diinn 
I es cli sh 
Eo cicedgece cape 
TO. cpulscncasdevs 
Rock Island__---.--.-- 
Springfield..........-.- 
WE idig ddennasdhon 
Indiana: 
Anderson 
Oolumbus.........<..- 
Connersville__.....--- 
Crawfordsville ---....-- 


TOE 6 6 cn cimnncndpen 


RO fbn nhc nnmetinn 
Hammond.........<..- 
Indianapolis. ...-....- 
Logansport........---- 
DT ccikslbeccubdpon 


At yearend 


—_— 














1955 | 1956 | 1957 | 1958 
ecescelocccnclonctes 1 
ivudehiwaeten: 1 1 
1 1 1 1 
1 1 1 1 
2 deen cedl eee 
1 1 1 1 
1 1 1 1 
1 1 1 1 
1 1 1 a 
1 1 1 1 
1 1 1 1 
1 1 1 1 
1 1 1 1 
1 1 1 1 
ductal psnbsslientoel 1 
1 1 1 1 
1 1 A Atte 
1 1 1 1 
Sasa 1 1 1 
1 | 1 L lecades 
3 1 1 1 
eae awed 1 | 1 
1 | ie 1 |} 1 
ii 1 1 1 
paaEee 1 1 1 
1 1 1 l 
1 
1 1 |} 1 1 
1 1 1 1 
1 1 1 | 1 
1 1 1 1 
1 1 1 1 
1 1 1 1 
1 1 1 1 
2 2 2 2 
1 1 1 1 
1 1 1 1 
1 1 1 1 
1 1 1 1 
1 1 1 1 
1 1 E fcsasce 
1 1 1 1 
1 1 1 1 
1 1 1 l 
1 1 SS 
1 1 1 1 
1 1 1 1 
1 1 1 1 
1 1 1 1 
1 1 1 1 
1 1 1 1 
1 1 1 1 
1 1 1 1 
lh ts idl sh lied data ta 1 
1 1 1 1 
1 1 1 1 
1 1 1 1 
1 1 1 1 
1 1 1 1 
1 1 1 1 
1 1 1 1 
1 1 1 1 
1 1 1 1 
1 1 1 1k 
1 1 1 l 
1 1 1 1 
1 1 1 1 
1 1 1 1 
i 1 1 1 
1 1 1 l 


CTE  e eeailiannEne 





te et tt et tt tt kd el ee 





ee et et et tt et et et 


ed el el 


tet De et et et 
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| Number of B. F. Goodrich stores in operation end of fiscal years 1955-58—Con. 

STATE AND CITY 

| At yearend | At yearend 

1955 | 1956 | 1957 | 1958 | 1955 | 1956 | 1957 | 1958 
| 
| rem " 
Indiana—Continued Massachusetts: 
Seymour... -....--.--- 1 1 ) ig ea Brocior-" 1... 1 1 1 1 
South Bend.....-.---- + tt Tt i eee! |e a eee 
Terre Haute---.------- 1 canted En a 1 1 1 1 
Vincennes......-.---.-- 1 1 1 1 MS doe kee 1 | 1 1 1 
Iowa: i a eke 1 
Burlington... -.-.-...---- 1 1 1 i New Bedford ee 1 | 1 eee 
Cedar Rapids--.-.-.--- 1 1 1 1 North Cambridge_____|____--| 1 1 1 
Ll ac calenbene | 1 1 1 1 North Adams. o 1 1 1 1 
Council Bluffs....--.- 1 1 1 1 | Springfield__._.____- Ee es SS ae 1 
Davenport. ...-..-.---- 1 1 1 1 Watertown = 1 | 1 1 
Des Moines--..-------- 1 1 1 1 | eT | 1} 1 1 1 
ES SS ee ee LS inicetn aeons 1 || Michigan: 
Marshalltown.-...-.--- 1 1 1 1 Battle Creek_...._---. :4 1 1 1 
ESS 1 1 1 1 Benton Harbor_____- 7 1 1 1 
Muscatine. -...-..------ 1 1 1 1 on a 1 1 1 1 
SE no cusdnsone 1 1 | h lisenee SE, 2 ean. 1 1 4 1 
CERWS. 20. <00--%-- 1 1 1 1 8 SS 4 | 4 4 4 
NT bers cheninaicer 1 1 1 1 Reames. .........<. 1 1 1 1 
Shenandosh....--.---. 1 1 1 1 || Flint ae SS Pay 1 1 
| has 1 1 1 I Grand Rapids______- 1 1 1 1 
Kansas: PEE 3a bop cos moe 1 1 1 1 
Arkansas City - -..----.|------ pone ah anaes 1 PUI ona vce cs aecetecge ove 1 1 1 1 
Apia... .....--=-- 1 1 1 1 | Kalamazoo_______- 1 1 1 1 
aS eels 1 1 1 1 Lansing TS Se 1 1 1 1 
Concordia_...-------- 1 1 1 1 || Mount Clemens aS 1 1 
Dodge City ..-.------ 1 1 1 1 | Muskegon 1 1 1 1 
Seoris ....,..-..1.. 1 1 1 1 I = wd owe ccnkien- 1 1 1 1 
Fort Scott : . 1 1 1 ti Port Huron._.- 1 1 1 4 
Great Bend -------- 1 1 1 1 Saginaw ; 3 1 | 1 1 1 
Hutehinson ----.----- | 1 1 1 1 Wyandotte__...___- 1 | 1 1 1 
Kansas City; .-..-..---.|--- Seats 1 1 |} Minnesota: 
Teens... -.----.-. 1 1 1 1 a 3s8 ay ncbagen 1 1 1 1 
Leavenworth ; 1 1 1 1 | Nb Soe ot 1 1 1 1 
PN. fo cnohaieen|shonne|eeascslacanen 1 Minneapolis _ - - _----- 1 1 1 1 
Mission. - -- pana Cpe, rics sani 1 =e 1 1 1 1 

\ Newedn...1.;.....<- 1 1 1 1 || Mississippi: 

: Se ce eee ony eae 1 i 7 IR 1 a 1 1 1 I 

SR dace mech anes 1 1 ae Dawei bo ee 1 1 1 1 
BED. Jb anenpabe- 1 1 1 1 | 2. i 1 1 1 1 
Es cchabscwsbabe 1 1 1 1 | Greenwood. __-...-..-- 1 1 1 1 

| SSeS 1 1 1 1 Guiiert.; i....-.-)-.-. 1 1 1 1 
SR  xbabvonokoa 1 1 1 1 Hattiesburg... ..._.- 1 1 1 1 
Wellington.-_...--.-.-- 1 1 1 1 Pe Be cs 1 1 1 1 
BEL, cngcpeeonpab~ 1 1 1 1 a ena oe 1 1 1 1 
SL. .dsbeeenbaben 1 1 1 1 Mere. ...-.~..,-- 1 1 1 1 

Kentucky: i | ae 1 1 1 1 
D8 ono pamen 1 1 1 1} Pascagoula........-.. ee 1 

; Bowling Green_-_----- 1 1 Brat eS et dea ae me AN 1 1 

| Covington__...----- 1 1 1 1 | pi bs, . ae 1 1 | 1 1 

| Lexington.,.......--- 1 1 1 1 || Missouri: 

Louisville. _.....-.--- 1 1 1 1 Caruthersville____---- 1 1 1 1 
Mayfield__.-...------ 1 1 1 1 pf a 1 1 1 1 
Newport gebabe 1 1 1 1 PING. «02 a-ccnbans Roe 1 1 1 
Paducah ._......----- 1 1 1 1 Kansas City.._...-.-- 2 2 2 2 

Louisiana: ER, cnnccbones ihn eenoeetes 1 1 
Alexandria--.-..-.--- 1 1 1 1 Maplewood..---.....- oe Neekin st 
Baton Rouge... ------ 1 1 1 1 |} DEORE a ts eccobonsis 1} 1 1 I 

} Bogalusa....;-.-..-:- 1 1 1 1 | DIN. Sos ov ck ncn bataoced 1 1 1 

{ RE te. to alu benauloaewamhetahe 1 i BL corn nakapwelbebanunlonates 1 1 
BEAD... 5. Snn25hah~-[spnnce onean <p etdren 1 i ae ee 1 1 1 1 

Lake Charles Ls 1 | ey 1 1 SNe. 5 eccuoksns 1 1 1 1 

| Monroe Paine ee hems 1 1 1} Springfield..........-- | 1 1 1 1 
New Orleans.____.-- 1 1 1 1 |} WOR. Gugensetase 1 1 ae 
Shreveport. -----.--- 1 1 1 1 ||} Montana: } 

Maine: a ee 1 1 1 1 
Gardiner____. 1 1 1 Se WE on cakamecluscocninasce 
Lewiston 1 1 1 | | SS eee ee 1 1 eae 
Maryland: || Nebraska: 
Baltimore p fea 1 1 1 oh ae 1 1 1 1 
Cumberland -__-------- 1 1 1 a1 i ee ae 1 1 1 1 
Hagerstown ate 1 1 1 Be Ce scdteccesccneel 2 1's 2 
Palisbury _.. ...-.-:-- 1 1 1 11] Nevada: Reno...-....../.....- ae l 
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C.—B. F. Goopricu Trre Co., A Division or THE B. F. Gooprich Co.—Com, 


Number of B. F. Goodrich stores in operation end of fiscal years 1955-58—Con, 


STATE AND CITY 








New Hampshire: 
Manchester -. -----..-- 
Nashua 

New Jersey: 
remem... .......«..- 
Camden 


aa 
Mount Holly -__--.---- 
es nnamasee 
Paterson 
Somerville. _.....-..-- 
New Mexico: 
Albuquerque-.----.--- 
SE ech aon 
DD a, 


BNR nce cape a= 
Astoria, Long Island 

i ie cas et 
Massena - 
NS ee 
New York. 
Niagara Falls_-_-_-_---- 
North Tonawanda-.-- 
kop 
Poughkeepsie - -------- 


0 See ee eS es 


Raleigh 








Thomasville 
Wilmington ____._.-__- 
Winston-Salem _ 
North Dakota: Fargo - __ 
Ohio: 
Akron. 


Cincinnati. .........-- 
TE 
aa ’ 
Columbus. 


Maple Heights____.--- are ak atnidinaa 


1955 | 1956 | 1957 | 1958 
1 Pree rees 
1 1 1 1 
1 1 1 1 
1 1 1 1 
1 1 1 1 
1 1 1 1 
1 1 1 1 
1 1 ny Naa 
1 1 1 1 
1 et aa 
1 1 1 1 

mcs eee 
1 ae 
1 1 1 i 
1 1 1 1 
2 | 3 1 
1 1 ae. 
1 1 1 1 
1 1 1 1 
1 1 ies 
1 1 ne 
1 1 1 1 
1 1 ve oe die 
1 1 eS ... 

poate 1 ees 
1 1 1 1 
2 2 2 1 
1 1 1 1 
1 1 1 1 
1 1 1 1 
1 1 1 1 

pp chen ah oe 1 
1 1 ae 
1 1 1 1 
1 1 1 1 
1 1 1 1 
1 1 1 1 
1 1 1 1 
1 1 1 1 
1 1 1 1 
1 1 1 1 
1 £6. eee 
1 1 i i 
1 1 1 1 
1 1 1 1 
1 1 oars cs 
1 1 1 i 
1 1 1 1 
1 1 1 1 
1 1 1 1 
1 1 1 1 
1 1 1 1 
3 3 3 3 
1 1 1 1 
1 1 1 1 
1 1 1 1 
1 1 1 1 
1 1 1 1 
1 1 1 1 
1 2 2 2 
1 1 1 1 
1 1 1 1 
1 1 1 1 
1 1 1 1 
1 1 1 1 
1 1 1 1 
1 1 1 1 | 

1 








At yearend 

















\ 


Ohio—Continued 
_ 
Marion 


Norwalk Oo I ae 


EY 1 nea 
Springfield __......._-- 


a. 5. ow aonkeene 
PARE WURAG.. - ccna ne 
eee are 
McAlester 
Muskogee.........--.. 
Norman _ 





Eugene 

oe ec as 
Pennsylvania: 

Allentown 


Bloomsburg-.---------- 
eee 
Ts cncoumopae 
Butler 


Greensburg 
Harrispurg........-... 
Homestead ..........-- 


McKeesport 
McKees Rocks... .---- 
New Castle. -........- 
New Kensington_.__-- 
Philadelphia. -__...._-- 
a 
PT. Cccccboown 
Potevie....-.......:- 
Reading - 
Stroudsburg 
Turtle Creek.._..._._- 
Washington__.___.._.- 
Waynesboro 
Williamsport.____..._- 
Rhode Island: Provi- 
ae a moe duk cslenG 
South Carolina: 
0 Se eee 
Charleston ----.-- 


1955 


|) 


tat a pet eet ND at Pet et tet et et 


— 


Pe feet et ah pe ft NS et fet th fd fh fh pt fh ht ph fh ht fh ph pt 








At yearend 

1956 | 1957 | 1958 
1 1 1 
1 1 1 
1 1 1 
i 1 1 
1 1 1 
1 1 1 
1 E po 
1 1 1 
1 1 1 
1 1 1 
1 Pe. 
1 1 1 
1 1 1 
1 1 1 
1 1 1 
dope! <1 1 
1 1 1 
1 1 1 
1 efoto 
1 1 l 
1 1 1 

aon ec 1 
1 1 1 
1 1 1 
aie 
1 1 1 
1 1 1 
1 1 1 
1 1 1 
2 2 2 
1 1 1 
1 1 1 
1 1 1 
1 1 1 
1 1 1 
1 1 1 
1 1 1 
1 1 1 
1 1 1 
1 1 1 
1 1 1 
1 1 1 
1 1 1 
1 1 1 
1 1 1 
1 1 1 
1 1 1 
1 1 1 
1 1 1 
1 1 1 
1 1 1 
1 1 1 
1 1 1 
1 1 1 
1 Kes. 
1 1 1 
2 2 2 
1 1 1 
1 1 1 
1 1 1 
1 1 1 
1 E Yoder 
1 1 1 
1 1 1 
1 1 1 
1 2 hee 
1 1 1 
1 1 ] 
1 1 1 





acelin aumett ] 








1 
1 
1 
1 
1 
1 
s ( 
1 
1 
l 
1 
1 
1 
1 
1 
1 
1 
1 
1 
1 
l 
| 
1 
1 
1 
2 
l 
1 
1 
1 
a.) } 
l 
1 
1 
1 
l 
1 
1 
l 
1 
1 
1 
1 
1 
1 
1 
1 
1 
t | 
ed 
1 
2 
1 
1 
1 
1 
1 
1 
1 
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C.—B. F. Goopricu Tire Co., A Division oF THE B. F. Goopricw Co.—Con. 


Number of B. F. Goodrich stores in operation end of fiscal years 1955-58—Con. 


STATE 


AND CITY 





At yearend 


1955 





South Carolina—Con. 
Columbia. -- 
Darlington 
RS é giatenwaqwed 
SN oo. 3h coe 
Greenw 
ne 
s ansburg - --- - 

souh- Dakota: Sioux 
Falls-- So oeuaeas 

Tennessee: 
is ninin naan 
Chattanooga. - -------- 
Clarksville 
feeveenda............. 
Dyersburg - -----.-- . 
Elizabethton As 
Jackson -- --- 
Kingsport... __ Pe scisnans 
0 
Morristown 
Nashville--.-.---.-.--- 

Texas: 

I ounce dian > 
Alice. _ 
Amarillo__ 
I cree ancora tesco 
Bay City 
i a 
a 
Brownsville-_-_------- 
Corpus Christi-. 
Dalhart - - 
Dallas 
| 
Fort Worth.--.------- 
Galveston. oh 
Gladewater___-.._--- 
Grand Prairie 
EE Se. 
Henderson... --------- 
Housto: 
Lubboc 


Pa tet et et pet pet 
Pee et et ee et 


- 


Pt et fet pet pet pet pet eet peek pes pet 
ee 








Pm pee pak pet ED pet et et pet et pet et pet pt 


Plainview.__..-___--- 
Port Arthur___-.- 


1956 | 


' 
Pe tet et ee ND tt et pet et et et pet et te 





1957 


at et tet pt pet fet et 


= 


Pmt et pret feet pet et pe fd pee ed fet 


Dee et tt et et et Det et et et et et et et et et 





1958 


et et et eet 


— 


Pe et pet et et et et fet et et et 


— 


Pat pet pet feet fet et pet et BD 


Texas—Continued 
San Angelo ss 
San Antonio--_--- joaws 
Sherman. -....--.....« 
TOM eee ewes 
i, 
Vv ictoria_- 


| Salt Lake City_ 

Vermont: 

Virginia: 
CO ee 
Harrisonburg ---.-.---- 


Burlington. 


AD et ett et et et et ee 


| Norfolk 


Richmond 


Suffolk___- 

Washington: 
Aberdeen 
Bremerton _- 
Everett _ __ 


Newport News....---- 
Portsmouth... __- Pais 


Roanoke. _- 
Staunton... 


Winchester ___. 


Olympia 
Seattle 


Spokane 
Tacoma. 
Vancouver 
Yakima_ 
West Virginia: 
a 
Charleston______-_-__- 
Clarksburg__._- 
Fairmont... -------- 
Morgantown..-------- 
Parkersburg....------- 
Ween 284. J... 5.2... 
Wee; ......-.., 
Wisconsin: 
By GIN inne conte sn 
ES on annkicxacca 
Manitowoc.....-.----- 
Milwaukee... -------- 








NR Ba vinten om 
FE a ccrenins enna 
Wyoming: None. 








| At yearend 

| 1955 | 1956 | 1957 
1 1 1 
3 3 3 
1 1 1 
1 1 1 
1 1 1 
1 1 1 
1 1 1 
1 1 1 
1 1 1 
1 1 1 

1 1 

1 1 1 
1 1 1 
2 2 2 
1 1 1 
2 2 2 
1 1 1 
ie 1 
1 1 1 
1 1 1 
1 1 1 
1 1 1 
1 1 1 
1 1 1 
1 1 1 
1 1 1 
1 1 1 
1 1 i 
1 1 1 
1 1 ee 
1 1 1 
1 1 1 
1 1 1 
1 1 1 
1 1 1 
1 1 1 
1 1 1 
1 1 1 
1 1 1 
1 1 1 
2 2 2 
1 A icin 
1 1 








1958 
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D—U.S. RusBer Co. 


Number of company retail stores by cities and States in operation at end of fiscal years 
1955-68 





City State 1955 1956 1957 1958 





--.| Montana........ 
---| Washington... 






-_ 











E.—GENERAL TirRE & RUBBER Co. 


Company retail outlets at the close of the fiscal year Nov. 30, 1958,' by city and State 


Alabama: Birmingham Indiana: 

Arizona: Marion 
East Flagstaff Terre Haute 
Tucson Iowa: 

California: Cedar Rapids 
Alhambra Des Moines 
Hayward Ottumwa 
Los Angeles Waterloo 
Madera Kansas: 

Modesto Great Bend 
Oakland Hutchinson 
Pomona Topeka 

Redwood City Louisiana: 

Sacramento Baton Rouge 

San Jose New Orleans 
Santa Rosa Shreveport 
Ventura Maine: South Portland 

Colorado: Maryland: Baltimore 
Aurora Massachusetts: 
Colorado Springs Boston 
Denver West Springfield 

Connecticut: Michigan: 

Hartford Detroit (2) 
Stamford Flint 
Waterbury Lansing 

West Haven Mississippi: Jackson 

Delaware: Wilmington Missouri: 

Florida: St. Joseph 
Fort Lauderdale St. Louis 
Orlando Nebraska: 
Pensacola Lincoln 
Sarasota Omaha 
West Palm Beach New Jersey: 

Georgia: Atlanta Elizabeth 

Illinois: North Bergen 
Alton Trenton 
Decatur New Mexico: 

Oak Park Albuquerque 
Springfield Hobbs 


1 The number of outlets listed herein may or may not include such outlets as the company, in order to 
protect its interests, for credit reasons had the right to exercise voting rights of capital stock. 





No! 
Ohi 


Ok]: 


Ore; 


Pen! 


Com 


Alak 
Ariz 


Cali 


Colo 


1Th 
protec 








rs 


a 
no | te ee ee ee et et pet pe 


ule 


rto 
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Company retail outlets at the close of the fiscal year Nov. 30, 1958, by city and 
State —Continued 


GENERAL TiRE & RuBBER Co.—Continued 


New York: Pennsylvania—Continued 
Albany Hazleton 
Binghamton Jenkintown 
Brooklyn New Brighton 
Buffalo Philadelphia 
Elmira Pittsburgh 
Hempstead Scranton 
Mount Vernon Washington 
New York City York 
Utica Rhode Island: Providence 

| White Plains South Carolina: Spartanburg 


North Carolina: 


ry 
Tennessee: 


Charlotte Chattanooga 
Fayetteville Nashville 
Greensboro Texas: 

North Dakota: Bismarck Austin 

| Ohio: Beaumont 

Akron Corpus Christi 
Alliance Dallas 
Ashtabula Longview 
Cleveland McAllen 
Hamilton Odessa 
Lima San Antonio 
Lorain Utah: Salt Lake City 

Oklahoma: Virginia: 
Oklahoma City Alexandria 
Tulsa Richmond 

Oregon: West Virginia: Bluefield 
Coquille Washington: 
Pendleton Aberdeen 
Portland Seattle 
Salem Wisconsin: 

Pennsylvania: Green Bay 
Allentown Milwaukee 
Chambersburg Wyoming: Casper 


Company retail outlets at the close of the fiscal year Nov. 30, 1957, by city and State } 


Alabama: Birmingham Jonnecticut: 
Arizona: Hartford 
East Flagstaff Stamford 
Tucson Waterbury 
California: West Haven 
Alhambra Delaware: Wilmington 


Hayward 


Los Angeles 


Florida: 
Fort Lauderdale 


Madera Miami Beach 
Modesto Orlando | 
| om West Palm Beach 
Redwood City St Atlante 
Sacramento Inols; 
San Jose Decatur 
South Gate Oak Park 
Colorado: Springfield 
Aurora Indiana: 
Colorado Springs Marion 
Denver Terre Haute 


1 The number of outlets listed herein may or may not include such outlets as the company, in order to 
protect its interests, for credit reasons had the right to exercise voting rights of capital stock. 








E.—GENERAL TirRE & RusBBER Co.—Continued 


Company retail outlets at the close of the fiscal year Nov. 30, 1957, by city and 
State '—Continued 


Towa: 
Cedar Rapids 
Des Moines 
Waterloo 
Kansas: 
Hutchinson 
Tokepka 
Louisiana: 
Baton Rouge 
New Orleans 
Maryland: Baltimore 
Massachusetts: 
Boston 
West Springfield 
Michigan: 
Detroit (2) 
Flint 
Lansing 
Mississippi: Jackson 
Missouri: 
St. Joseph 
St. Louis 
Nebraska: 
Lincoln 
Omaha 
New Jersey: 
Elizabeth 
North Bergen 
Trenton 
New Mexico: 
Albuquerque 
Hobbs 
New York: 
Albany 
Binghamton 
Brooklyn 
Buffalo 
Elmira 
Hempstead 
New Rochelle 
New York City 
Utica 
White Plains 
North Carolina: 
Charlotte 
Fayetteville 
Greensboro 
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North Dakota: Bismarck 


Ohio: 
Alliance 
Ashtabula 
Cleveland 
Hamilton 
Lima 
Lorain 
Oklahoma: 
Oklahoma City 
Tulsa 
Oregon: 
Coquille 
Pendleton 
Portland 
Salem 
Pennsylvania: 
Allentown 
Chambersburg 
Philadelphia 
Pittsburgh 
Scranton 
Washington 
York 
Tennessee: 
Chattanooga 
Nashville 
Texas: 
Austin 
Beaumont 
Corpus Christi 
Dallas 
Longview 
McAllen 
Odessa 
San Antonio 
Utah: Salt Lake City 
Virginia: 
Alexandria 
Richmond 
Washington: 
Aberdeen 
Seattle 
Wisconsin: 
Green Bay 
Milwaukee 
Wyoming: Casper 


| 
| 





Fl 


Ge 
Illi 


Ini 
Io1 


Ms 
Mi 


Mi 
Mi 
Ne 
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E.—GENERAL TirE & RuBBER Co.—Continued 


Company retail outlets at the close of the fiscal year Nov. 30, 1956, by city and 


Alabama: Birmingham 
Arizona: 
East Flagstaff 
Tucson 
California: 
Alhambra 
Los Angeles 
Oakland 
Pomona 
Sacramento 
San Jose 
South Gate 
Colorado: 
Aurora 
Denver 
Connecticut: 
New Haven 


Waterbury 
Delaware: Wilmington 
Florida: 


Miami Beach 

West Palm Beach 
Georgia: Atlanta 
Illinois: 

Decatur 

Oak Park 
Indiana: Terre Haute 
Iowa: Des Moines 
Kansas: 

Hutchinson 

Toepka 
Louisiana: 

Baton Rouge 
New Orleans 
Maryland: Baltimore 

Massachusetts: 
Boston 
West Springfield 
Michigan: 
Detroit (2) 
Flint 
Lansing 
Mississippi: Jackson 
Missouri: St. Louis 
Nebraska: 
Lincoln 
Omaha 
New Jersey: 
Elizabeth 
North Bergen 
Trenton 
New Mexico: Hobbs 


State! 


New York: 
Albany 
Brooklyn 
Buffalo 
Hemstead 
Massena 
New York City 
Utica 
White Plains 
North Carolina: 
Charlotte 
Greensboro 
North Dakota: Bismarck 
Ohio: 
Alliance 
Cleveland 
Hamilton 
Lima 
Lorain 
Oklahoma: 
Oklahoma City 
Tulsa 
Oregon: 
Coquille 
Pendleton 
Portland 
Salem 
Pennsylvania: 
Chambersbur 
Philadelphia 
Pittsburgh 
Scranton 
Washington 
York 
Tennessee: 
Chattanooga 
Nashville 
Texas: 
Beaumont 
Corpus Christi 
Dallas 
Longview 
Odessa 
San Antonio 
Utah: Salt Lake City 
Virginia: Richmond 
Washington: 
Aberdeen 
Seattle 
Wisconsin: 
Green Bay 
Milwaukee 
Wyoming: Casper 


1 The number of outlets listed herein may or may not include such outlets as the company, in order to 
protect its interests, for credit reasons had the right to exercise voting rights of capital stock. 
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E.—GENERAL TiRE & RuBBER Co.—Continued 


Company retail outlets at the close of the fiscal year Nov. 30, 1955, by city and State} 


Alabama: Birmingham 
Arizona: 

East Flagstaff 

Tucson 
California: 

Alhambra 

Los Angeles 

Oakland 

Pomona 

Sacramento 

San Jose 

South Gate 
Colorado: Denver 
Conneeticut: 

New Haven 

Waterbury 
Delaware: Wilmington 
Florida: Miami Beach 
Georgia: Atlanta 
Illinois: 

Decatur 

Oak Park 
Iowa: Des Moines 
Kansas: 

Hutchinson 

Topeka 
Louisiana: Baton Rouge 
Maryland: Frederick 
Massachusetts: 

Boston 

West Springfield 
Michigan: 

Detroit (2) 

Lansing 
Mississippi: Jackson 
Missouri: St. Louis 
Nebraska: 

Lincoln 

Omaha 
New Jersey: 

Elizabeth 

Trenton 

Vineland 
New Mexico: Hobbs 


New York: 
Albany 
Brooklyn 
Hempstead 
Massena 
New York City 
Utica 
White Plains 
North Carolina: 
Charlotte 
Greensboro 
Ohio: 
Alliance 
Cleveland 
Hamilton 
Lima 
Oklahoma: 
Oklahoma City 
Tulsa 
Oregon: 
Coquille 
Pendleton 
Salem 
Pennsylvania: 
Chambersburg 
Philadelphia 
Pittsburgh 
Washington 
York 
Tennessee: 
Chattanooga 
Nashville 
Texas: 
Beaumont 
Dallas 
Odessa 
San Antonio 
Utah: Salt Lake City 
Virginia: 
Richmond 
Roanoke 
Washington: 
Aberdeen 
Seattle 
Wisconsin: Milwaukee 
Wyoming: Casper 


i The number of outlets listed herein may or may not include such outlets as the company, in order to 
protect its interests, for credit reasons had the right to excise voting rights of capital stock. 


Los A 
Nort] 
Denv 


Phila 
Dalla 
Spok: 


1U, 


6701 
141 
3557 
Ohic 
Alle; 
960 
220 


Alaba 








| SECTION 3.1 COMPANY-OWNED RETREAD SHOPS 


A.—GoopYEAR RETREAD SHOPS 


Shops in operation at end of fiscal year 1955-58 






























































1955 1956 | 1957 1958 
it ; inant ; sca ea veitininicthiaaiiaalae tain 
Los Angeles, Calif...........:----. nn eee oct ee 1 1 | 1 1 
North Sacramento, Calif__ ahhh ae na aac ineauecaneimaaa Ruaeee | Se l 
Denver, Colo-.--- Se ees See ES Soe tee ee eee Sees 1 1 | 1 1 
Neen en nn nn een ae eee ee oe 1 | 1 1 
OS) eee es Te eaters bidaianmaeoai ak 1 1 | l 1 
bn gacdicnneequnss ee sea seo ste Uabkcar tachi peiecind arose Weiser 1 1 1 
Spokane, Wash. -..........- Senne so eeuaGhiaameaeaate 1 l 1 I 
aad aiietinSta Ponmabuneeceas seemed wees siealion 4 6 | } 7 
1U.8. Rubber Co. did not own any retread shops during the years 1955 through 1958. 
Shops in operation as of May 22, 1959 
(All are referred to as ‘‘Goodyear retread plant’’ 
6701 South Central Avenue, Los Angeles, Calif. 
141 Commerce Circle, North Sacramento, Calif. 
3557 Wazee Street, Denver, Colo. 
Ohio and Jefferson Street, Des Moines, Iowa 
Allegheny and Richmond, Philadelphia, Pa. 
960 Dragon Street, Dallas, Tex. 
220 West Main Street, Spokane, Wash. 
B.—FirestonE TrrE & RvuBBER Co. 
Retread shops by cities and states, Oct. 31, 1955-58 
Se ee ee ee | | | ' 
1955 | 1956 | 1957 | 1958 | 1955 | 1956 | 1957 | 1958 
SS | ae ee ae - te a 2 asus | 
Alabama: California—Continued 
Anniston_.._--- ee 1 1 | 1 San Diego___..---- 1 a 1 
Birmingham. ---------| 1 | 1 1 | 1 San Francisco.._.--.-~-- 1 | 1 |} 1 1 
RS ca cacnbencan 17 rs 0 BOM EOGO yo bapencawcaas 1 | 1 | 1 1 
Mobile... cee 1 | 1 1 | 1 Santa Barbara as 1 | l 1 1 
Montgomery_.---_- 7 1 | 1 1 1 Santa Cruz____-- ttl 0 | 0 1 0 
| a 1 | 1 1 1 |——__ |—___— —_— 
Jee] eomeionee enna nag EE 38 cp akebinctal 16) 16) 17 16 
ction ukcaies 6 | 6 | 5 5 a ee 
————| —— —— Colorado: | 
Arizona: | | pO eee ee 1 1 | l 1 
ok 1 1 | 1 1 NS nk 6 os ahccmce 1 | 1 1 1 
| ci, Bt 1 1 1 1 —- ——— 
— oo ee 22 kee 2 2 2 2 
| I Pa 2 2 2 2 SSS 
Arkansas: Hot Springs... 1 ul 1 1 || Connecticut: | 
—|=— = | Co 1 1 1 0 
California: | OY a 1 | 1 1 1 
Bakersfield............ 3 1 1 New Haven..........- 1 1 0 0 
I son dome. | 1 | 1 South Norwalk__....-| 0 0 0 1 
ioscan cig prc cvs 1 1 1 1 West Haven. .-......-.- 0} 0 1 
Los Angeles (800 East | | ———|—_— 
8th St. and 11854 | Witeb ccc uwews 3 3 3 3 
West Olympic) ----- 2 2 | 2 | 2 || District of Columbia: 
eee 1 1 | 1 Washington_._.......- 1 1 1 1 
Ed cameiabttese 1 1 23 1 || Delaware: Wilmington... 1 1 1 1 
Paramount_......._._. 1 1 1 1 ; SE es ee 
PUID, « . wenn cecee 1 1 1 1 || Florida: 
Sacramento. ._......-- 1 1 1 1 Jacksonville........--.- 1 1 1 1 
cai cscs 1 1 1 1 EAL .. 5. deascuntwon 1 1 1 1 
San Bernardino. ------ 1 1 1 1 nln titeteinlaneinn 1 1 1 1 
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B.—FrrestoneE Trre & RusBerR Co.—Continued 


Retread shops by cities and states, Oct. 31, 1955-58-—Continued 














1955 
Florida—Continued 

ee ene 1 
St. Petersburg - -_--_-- 1 
Tallahassee ___......-- 1 
ae 1 
West Palm Beach...- 1 
Beet o2.o canoe 8 








Georgia: 
Se arses 
I ik tees Ot .. 
Columbus...........-- 
PE Soop ccocecchese 
I lich icicice ome 


Indiana: 
pvenevene.. ..<...--..- 
Fort Wayne........--- 
I 
Indianapolis - ----- eaten 
Tamayo... ........... 
Mishawaka. --_-------- 


lowa: 
Davenport------.--.-- 
Des Moines.---------- 
Mason City....--...-.. 
oe? 
PN iinecictewin ne 


Kentucky: 
Ashland.........- asicmsiel 
AIO oe nnn en en se 
eS 


Louisiana: 
Baton Rouge-.......-- 
Bossier City. ......... 
New Orleans.........- 


ia Ee sesh tec 


Maryland: 
DEANS... cccceccce 
NE = bnisccccpaccs 








1956 


1957 





1958 





CS SS Ee Ee a ee 


| aes ek pe 


ae 


ll. | 








Massachusetts: 


Bk 6ok comkdoncese 
Cambridge.......-.--- 
yt ae 
senna seca 


Michigan: 


PR diradaccncecne 
Grand Rapids--.....--- 
I adipsia cicbeksslarme 
Bniemesoo............ 
Ee ccccmemee 
Ce 
TE cacacmseccumecs 


Worthington_-.-_....._- 
OO eee. 
oy ae 


Missouri: 


Cape Girardeau..-..--- 
Joplin_-._-- | cccenmiciedmets 
Kansas City.........- 


~ 


Mississippi: Meridian... 


Montana: 


Nebraska: 
Grand Island _--.--.-- 





I ihe sabe nc csanndaibinse 


Nevada: Reno--..------ 


New Jersey: 


No ce cuesws 


. See ee 


North Carolina: 


PID hid iinien eis 
CED <cagconciauns 
Greensboro-.-.......---- 





| 
1955 











th 








~OYw 





1956 








| 
et et et =] SF coals Hen 
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1957 


———— 


1958 


0 
1 
1 
1 
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| 
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hen | 


| en 


| 
| 
Hl 


E sicial aes 


|» 


i 
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revere) 
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ll 


me | 


Nort 
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Nort 


South 
Abe 
Rap 
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B.—PreEsTONE Tire & RuBBER Co.—Continued 


Retread shops by cities and states, Oct. 31, 1955-68—Continud 













































































1955 | 1956 | 1987 1958 1955 | 1956 
" inne enenteneemmmceeenmncee ce enn ba . |— ts io ecacadiaeabieiians 
North Carolina—Con. || Tennessee: 
0 | OS Se 0 1 1 1 || Chattanooga--- 1 | 1 
1 Winston-Salem.-...._- 1 1 1 1 Knoxville. ___- 1 1 
1 {| —_—— | ——__}_ Memphis. --_-- 1 1 
1 ae 4 5 5 5 ee 1 1 
3 North Dakota: OMe cwcmecndetscd 4 4 
_ Bismarck - - - ------- ° 0 1 1 1 || al es 
aS diirich heer vie 1 1 1 1 || Texas: 
1 Williston....--- apie 1 1 1 0 IN ide aie 0 1 
0 — — |——_—_—___— Amarillo_- 1 1 
l RIE, Sin tale nisseier wise 3 3 3 2 MR ean tvccacanwe 1 1 
l —S SS / — Deamment. ........ a ] 1 | 
1 ' Ohio: Corpus Christi_.----- 1 1 
1 BR caccnmoce eel 1 1 1 ] Dallas ; 1 1 
1 0 0 0 1 Bi Fa0e......... 1 1 
- Brookpark..-.-.--..-.-- 0 0 0 ] Harlengen__.__.___-_- 0 0 
6 Ns San ccnncces 1 1 1 1 a eee 1 1 
= OS ae 1 0 0 0 Laredo ‘ 1 1 
ec cnianeae 1 1 1 1 McAllen... _._..-- a 1 1 
1 tel wbeaioncnainn 1 1 1 1 San Antonio_._._.--- 1 1 | 
1 Ab ic camps 1 1 1 1 "Temreeme. ........-. 1 1 
1 Ss pei ieee eee 1 1 1 1 tae cicmincadns 1 1 
1 Youngstown. ..---- a 1 1 1 1 WP ka ebcciacts ’ 1 1 
1 \ ES a 0 0 1 1 a 
= —|— » | en ee ae 13 14 
5 FI. 620--022-p0n- 8 7 gs becmeeieneimalenes 
——— Utah: 
Oklahoma: nee aauidna tis 1 1 | 
1 Oklahoma City-_..---- 1 1 1 1 Salt Lake City _._--- 1 1 
1 i. avsekeneswenand 1 1 1 1 ———-| ——— 
1 — —|—— Dich sowie ees 2 2 
1 el ale aa 2 2 2 2 Ses 
0 Fs _—_ Virginia: 
l Oregon: Ms 1 1 
— [oo wey......---- 0 1 1 1 Charlottesville_.-_--.-- 0 1 
5 et onde a anin 1 1 1 1 EAE 1 1 
1 Es dostescenenes 1 1 1 1 PUM... . on nnnacce 1 1 
= aa 1 1 1 1 I eo cisichatdeins 1 1 
0 aa 1 1 1 0 ——|--———- 
1 } WOME elcoeccaseccs 4 5 
1 DR iipewewesiewws 5 5 4 ~manniquseatl 
l —=_E———— WwW ashington: 
1 Pennsylvania: Kennewick......_.-_- 1 1 
om Sr 1 1 1 1 ee eee ae 1 1 
4 SS 1 1 1 1 en SS ee ee 1 1 
moet a 1 1 1 1 Tacoma. 1 1 | 
Philadelphia. - -------- 1 1 1 1 Wenatchee__---- 1 1 | 
1 Pittsburgh--.......--- 1 1 1 1 pe ee 1 1 
1 | ee 1 1 1 1 —_|—— 
1 CE dv insnaneenie 1 1 1 1 a : 6 6 
1 Shamokin. .........--- 1 1 1 1 —| = 
_ Uniontown........---- 1 1 1 1 || West Virginia: 
4 diss udascince ess 1 1 1 1 Charleston... ........- 1 1 
1 — Fairmont...........- 1 1 
—= SS exhenccbws soi 10 10 10 10 Parkersburg..__.--..-.-- 1 1 
Rhode Island: Provi- 
: SE ctiddsdncncbuans 1 1 1 1 BONN a Sie cwnens 3 3 
0 South Carolina: Wisconsin: 
— Serpeeeon. ..........- 1 1 1 1 Grown Bay. .....-<<.<: 1 1 | 
2 Spartanburg... .....- 1 1 1 1 LaCrosse.......----- 1 1 
— -|—-- |- — —_-— Madison. - ------ 1 1 
_1 DE iintoweecnmenee 2 2 2 2 || Milwaukee..._....- 1 1 
South Dakota: PO Sis iseeted i 4 4 
Aberdeen_.........-.- 1 1 1 1 || Wyoming: Casper__-..-- 0 1 
Rapid City... ee 1 1 1 1 ——— | —-——| —--— 
—_—_—_—— | POONER: Sopaewenactess 180 186 
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Number of B. F. Goodrich retread plants in operation at end of fiscal years 
1955-58 


STATE SUMMARY 




















At yearend 





























At yearend 




















| | 
1955 | 1956 | 1957 1958 1955 | 1956 | 1957 | 1958 
Lccheaphiciianieataeeed pannpitenenil weceaneeth aaiaanen 

NNR. on. te newton = 1 1 | 1 1 || New Hampshire- .._---- 0 0 0 0 

hk a cincee Renin! 1 1 |} 1 ie. a ee 0 0 0 0 

PE cite nccdenn 1 1 1 2 || New Mexico....-....--- 1 1 1 l 

a i Mics 5 5 6 er empties nenieow 3 3 3 4 

SS ee 1 1 | 1 2 || North Carolina...__---- 2 2 2 2 

Connecticut............- 0 0 0 0 |} North Dakota__...._..-- 0 0 0 1 

PID «cin cinmnnmmicwes 0 0 0 1D Ee. ch cenanabene 3 3 4 4 

District of Columbia__-_-- 1 1 1 DE SPO, ost cco cesnace 1 1 1 1 

I oh nk od acide 2 2 2 i Sere 1 1 1 l 

I oo. bon 2 2 2 | 2 || Pennsylvania____.....-- 4 4 4 4 

SS ee 0 0 | 0 0 || Rhode Island._.....---- 0 0 0 | 0 

kn Fa 3 3 | 3 2 || South Carolina_...._..-- 0 0 0 | 0 

RS 1 1 1 1 || South Dakota_...-....--. 0 0 0 0 

A a 0 0 0 0 Tennessee__............- 2 2 2 9 

Bie 1 i 1 Yas 3 | 3 | 3 3 

ak cect 1 1 1 PR RE go cin ccs nahenan 0; Oo 0 0 

ND oe inion 2 2 2 OT 0; Oo; O 0 

a 0 0 0 ie ok wi nnticernss 1 1 1 l 

J a ae 0 0 0 OT) Bete. ccennnunh 2 2 2 2 

Massachusetts__.....--- 0 0 1 1 || West Virginia._......... 2 2 2 9 

eB 2 2 2 he” eee 1 1 1 1 

paemmeentea.............-- 1 1 1 De EN ca bewmmabeir ae 0 0 0 0 

Mississippi............-- 0 0 0 0 || Alaska_.__-- ema nace 0 0 0 | 0 

iia wsainsiisiaiieaiens 2 2 2 Be i ios céthawccidnnen 0 0 0 0 

SN sc ccsciahimineria 0 0 0 0 —-—|———} - —--| —— 

See eee 1 1 1 1 a ici cabsacceniel 54 54 57 fF) 

ENE 0 0 0 0 

\ | 
STATE AND CITY 
5S | : — | | 

Alabama: Birmingham . 1 1 1 | 1 || Kansas: Wichita_..----- 1 1 1 1 

Arizona: Phoenix.._--- 1 1 1 1 |} Kentucky: | 

Arkansas: EO as icwckenwes tha ei l 
Ql. ea = ; . 1 TN cba nnnpoecee 1 1 1 l 
Little ‘Rock... .....-.- 1 1 1 1 || Louisiana: 

California: | New Orleans..--.-.---- 1 1 1 1 
SIN dhe gic etter donee ae - 1 1 Shreveport. 1 1 1 1 
Rcd sme wste dies 1 1 1 1 || Maine: None_-- os Le 
Fresno __- 1 1 1 1 || Maryland: None anwcal~aleunnee 
Los Angeles_--------- 1 1 1 1 || Massachusetts: Spring- 

Sr 1 1 | 1 1 Bee cdoesadad Stckibkanibenecsdunctn 1 1 
oS ee 1 1 1 1 Michigan: 

Colorado: DE abobwnatndsecn 1 1 1 l 
SS ae 1 1 1 1 Grand Rapids--..._-.-.- 1 1 1 l 
ae oe Sl aotinenn SNS L ED 1 || Minnesota: Minneap- 

Connecticut: None. __-- ae anit eehicerents 1 1 1 

Delaware: None. --_.---|------ _ NOG? INGUIN asin oe | pcncocloceecclacncee 

District of Columbia: Missouri: 

Washington____-_--_--- 1 1 | 1} 1 Kansas City. -......--- 1 1 1 1 

Florida: | SE EE ik cinnichaioowe 1 1 1 1 
Jacksonville 1 1 | 1 || Montana: None.........|_...--]...... 4 dseegReGdtiees 
Seeker ae 1 i Ried Nebraska: Omaha. ----- 1 1 1 1 

Georgia: a. ee eee eee na wsieboanie 
BD = waves cssdsxcax 1 | 1 1 |} New Hampshire: None-}.-...-|.-.-.-- ccalanaleiee 
OR, nbd oncusdne 1 1 1 1 i] New Jersey: Nome. .....|......|.....5)i esl feces 

Tdaho: None. ---------- a polio a New Mexico: Albuquer- 

i iain!) fll. RD. coteleacspannon 1 1 l 
eee... tt... ies. 1 | 1 1 1 |} New York 
Peoria____- ook 1. 3 1 | 1 BI. 04 cbeocchdnnse 1 1 1 1 
Rock Island_.--.---.-- 1 1 1 | unit. | I cchcateacheacen 1 1 1 1 

Indiana: Indianapolis--- 1 1} 1 1 || Astoria, Long Island.. 1 1 1 1 

SORT cn eees---+~-4-5---5) en anal 1 





Syracuse. .............|.....-|20----]----0 


| 


oA Zz | 
BOOAOl’S anc 


So 
yr 


Co 


Co 


Fi 








years 


ee — i ee 


cornmnroo 


Be 3 
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C.—B. F. Goopricn Tire Co.—Continued 
A DIVISION OF THE B. F. Goopricu Co.—Continued 


Number of B. F. Goodrich retread plants in operation at end of fiscal years 
1955-—58—Continued 


STATE AND CITY—Continued 





























At yearend At yearend 
1955 | 1956 | 1957 | 1958 1955 | 1956 | 1957 | 1958 

North Carolina: Gouth Dakota: Note... 282 eS... 
OS eee 1 1 1 1 || Tennessee: 

Greensboro.-_._..-..--- 1 1 1 1 |} Memphis... ire 1 1 1 1 
fen aeekOte;s Fargo....).....<lececcateononn 1 Nashville_.- nto 1 1 l 1 
Ohio: | Texas: 

Cincinnati. ._........- yg Rise 1 Dallas... 1 1 1 1 

Se 1 1 1 1 E] Paso. -.--- acl 1} 1 1 1 

Columbus. .....----.- 1 1 1 1 || Houston_._- 5 Y 4 1 1 1 

CN Reso sa cnmyehaddien Saati 1 1 |} Utah: None.----- ee az 
Oklahoma: Oklahoma | || Vermont: None onbonn thGRba ee aees 

aaa 1 1 1 | 1 || Virginia: Richmond__--- 1 1 1 1 
Oregon: Portland. -.--. ae 1 1 | 1 || Washington: 

Pennsylvania: | | Seattle. a 1 1 1 1 
Ee es cinme cee 1 1 1 1 Spokane_ . .- 1 1 1 1 
Philadelphia__------- 1 1 1 1 || West Virginia: 

Pittsburgh_-___...--- | 1 1 1 1 Clarksburg---.--.-.--- 1 1 1 1 

Washington pia 1 | 1 1 1 Wheeling. ___- - 1 1 1 1 
POO, toa lok cuu bie babtecnuos Wisconsin: Milwaukee. 1 1 1 1 
South Carolina: None...|--. (albiecen = coal Wyoming: None-.-.-.-- eg EI la =a ee 








D.—GENERAL TirRE & RUBBER Co. 


Company retread shops at the close of the fiscal year Nov. 80, 1958, by city and State 


Alabama: Birmingham Idaho: Boise 
Arizona: Illinois: 
East Flagstaff Alton 
Tucson Decatur 
California: Oak Park 
Alhambra Springfield 
City of Industry Indiana: Terre Haute 
Los Angeles Iowa: 
Madera Cedar Rapids 
Modesto Des Moines 
Oakland Ottumwa 
Pomona Waterloo 
Sacramento Kansas: 
San Jose Great Bend 
Santa Rosa Hutchinson 
Ventura Topeka 
Colorado: Louisiana: 
Colorado Springs Baton Rouge 
Denver New Orleans 
Connecticut: Shreveport 
Hartford Maine: South Portland 
Stamford Maryland: Baltimore 
West Haven Massachusetts: 
Delaware: Wilmington Boston 
Florida: West Springfield 
Fort Lauderdale Michigan: 
Orlando Detroit 
Pensacola Flint 
West Palm Beach Lansing 
Georgia: Atlanta Mississippi: Jackson 


! The number of outlets listed herein may or may not include such outlets as the company, in order to 
protect its interests, for credit reasons had the right to exercise voting rights of capital stock. 
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D.—GENERAL TirE & RuBBER Co.—Continued 


Company retread shops at the close of the fiscal year Nov. 30, 1958, by city and 


Missouri: 
Kansas City 
St. Joseph 
St. Louis 
Nebraska: 
Lincoln 
Omaha 
New Jersey: 
East Rutherford 
Trenton 
New Mexico: 
Albuquerque 
Hobbs 
New York: 
Albany 
Binghamton 
Brooklyn 
Buffalo 
Elmira 
Hempstead 
Mount Vernon 
Utica 
White Plains 
North Carolina: 
Charlotte 
Fayetteville 
Greensboro 
North Dakota: Bismarck 
Ohio: 
Akron 
Alliance 
Ashtabula 
Cleveland 
Hamilton 
Lima 
Lorain 
Oklahoma: 
Oklahoma City 
Tulsa 
Oregon: 
Coquille 


State\— Continued 


Oregon—Continued 
Pendleton 
Portland 
Salem 

Pennsylvania: 
Allentown 
Chambersburg 
Hazleton 
Jenkintown 
New Brighton 
Philadelphia 
Pittsburgh 
Scranton 
Washington 
York 

Rhode Island: Providence 

South Carolina: Spartanburg 

Tennessee: 
Chattanooga 
Nashville 

Texas: 

Austin 
Beaumont 
Corpus Christi 
Dallas 
Longview 
McAllen 
Odessa 

San Antonio 

Utah: Salt Lake City 

Virginia: 
Alexandria 
Richmond 

West Virginia: Bluefield 

Washington: 
Aberdeen 
Seattle 

Wisconsin: 

Green Bay 
Milwaukee 
Wyoming: Casper 


Company retread shops at the close of the fiscal year Nov. 30, 1957, by city and 


Alabama: Birmingham 

Arizona: 
East Flagstaff 
Tucson 

California: 
Alhambra 
Los Angeles 
Madera 
Modesto 
Oakland 
Pomona 
Sacramento 
San Jose 
South Gate 


State 1 


Colorado: 
Colorado Springs 
Denver 
Connecticut: 
Hartford 
Stamford 
Waterbury 
West Haven 
Delaware: Wilmington 
Florida: 
Fort Lauderdale 
Orlando 
West Palm Beach 
Georgia: Atlanta 


1 The number of outlets listed herein may or may not include such outlets as the company, in order to 
protect its interests, for credit reasons had the right to exercise voting rights of capital stock. 
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D.—GENERAL TirE & RupBeR Co.—Continued 


Company retread shops at the close of the fiscal year Nov. 30, 1957, by city and 


Idaho: Boise 
Illinois: 
Decatur 
Oak Park 
Springfield 
Indiana: Terre Haute 
Iowa: 
Cedar Rapids 
Des Moines 
Waterloo 
Kansas: 
Hutchinson 
Topeka 
Louisiana: 
Baton Rouge 
New Orleans 
Maryland: Baltimore 
Massachusetts: 
Boston 
West Springfield 
Michigan: 
Detroit 
} Flint 
Lansing 
Mississippi: Jackson 
Missouri: 
Kansas City 
St. Joseph 
St. Louis 
Nebraska: 
Lincoln 
Omaha 
New Jersey: 
Elizabeth 
North Bergen 
Trenton 
New Mexico: 
Albuquerque 
Hobbs 
New York: 
Albany 
Binghamton 
Brooklyn 
Buffalo 
Elnira 
Hemptead 
New Rochelle 
Utica 
White Plains 
North Carolina: 
Charlotte 


State —-Continued 


North Carolina—Continued 
Fayetteville 
Greensboro 

North Dakota: Bismarck 

Ohio: 

Akron 
Alliance 
Ashtabula 
Cleveland 
Hamilton 
Lima 
Lorain 

Oklahoma: 
Oklahoma City 
Tulsa 

Oregon: 

Coquille 
Pendleton 
Portland 
Salem 

Pennsylvania: 
Allentown 
Chambersburg 
Philadelphia 
Pittsburgh 
Scranton 
Washington 
York 

Tennessee: 
Chattanooga 
Nashville 

Texas: 

Austin 
Reaumont 
Corpus Christi 
Dallas 
Longview 
MeAllen 
Odessa 

San Antonio 

Utah: Salt Lake City 

Virginia: 
Alexandria 
Richmond 

Washington: 
Aberdeen 
Seattle 

Wisconsin: 

Green Bay 
Milwaukee 
Wyoming: Casper 
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D.—GENERAL TirRE & RuspBEeR Co.—Continued 


Company retread shops at the close of the fiscal year Nov. 30, 1956, by city 


Alabama: Birmingham 
Arizona: 

East Flagstaff 

Tucson 
California: 

Alhambra 

Los Angeles 

Oakland 

Pomona 

Sacramento 

San Jose 

South Gate 
Colorado: Denver 
Connecticut: 

New Haven 

Waterbury 
Delaware: Wilmington 
Florida: West Palm Beach 
Georgia: Atlanta 
Indiana: Terre Haute 
Illinois: 

Decatur 

Oak Park 
Iowa: Des Moines 
Kansas: 

Hutchinson 

Topeka 
Louisiana: 

Baton Rouge 
New Orleans 
Maryland: Baltimore 

Massachusetts: 
Boston 
West Springfield 
Michigan: 
Detroit 
Flint 
Lansing 
Mississippi: Jackson 
Missouri: St. Louis 
Nebraska: 
Lincoln 
Omaha 
New Jersey: 
Elizabeth 
North Bergen 
Trenton 
New Mexico: Hobbs 
New York: 
Albany 
Brooklyn 


and State } 


New York—Continued 
Buffalo 
Hempstead 
Massena 
Utica 
White Plains 

North Carolina: 
Charlotte 
Greensboro 

North Dakota: Bismarck 

Ohio: 

Akron 
Alliance 
Cleveland 
Hamilton 
Lima 
Loraine 

Oklahoma: 
Oklahoma City 
Tulsa 

Oregon: 

Coquille 
Pendleton 
Portland 
Salem 

Pennsylvania: 
Chambersburg 
Philadelphia 
Pittsburgh 
Scranton 
Washington 
York 

Tennessee: 
Chattanooga 
Nashville 

Texas: 

Beaumont 
Corpus Christi 
Dallas 
Longview 
Odessa 

San Antonio 

Utah: Salt Lake City 

Virginia: Richmond 

Washington: 
Aberdeen 
Seattle 

Wisconsin: 

Green Bay 
Milwaukee 
Wyoming: Casper 


1 The number of outlets listed herein may or may not include such outlets as the company, in order to 
protect its interests, for credit reasons had the right to exercise voting rights of capital stock. 
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D.—GENERAL TirE & RuBBER Co.—Continued 


Company retread shops at the close of t 


Alabama: Birmingham 
Arizona: 

East Flagstaff 

Tucson 
California: 

Alhambra 

Los Angeles 

Oaklan 

Pomona 

Sacramento 

San Jose 

South Gate 
Colorado: Denver 
Connecticut: 

New Haven 

Waterbury 
Delaware: Wilmington 
Georgia: Atlanta 
Illinois: 

Decatur 

Oak Park 
Iowa: Des Moines 
Kansas: 

Hutchinson 

Topeka 
Louisiana: Baton Rouge 
Maryland: Frederick 
Massachusetts: 

Boston 

West Springfield 
Michigan: 

Detroit 

Lansing 
Mississippi: Jackson 
Missouri: St. Louis 
Nebraska: 

Lincoln 

Omaha 
New Jersey: 

Elizabeth 

Trenton 

Vineland 
New Mexico: Hobbs. 
New York: 

Albany 


he fiscal year Nov. 30, 1955, by city and 
tate } 


New York-—Continued 
Brooklyn 
Hempstead 
Messena 
Utica 
White Plains 

North Carolina: 
Charlotte 
Greensboro 

Ohio: 

Akron 
Alliance 
Cleveland 
Hamilton 
Lima 

Oklahoma: 
Oklahoma City 
Tulsa 

Oregon: 

Coquille 
Pendleton 
Salem 

Pennsylvania: 
Chambersburg 
Philadelphia 
Pittsburgh 
Washington 
York 

Tennessee: 
Chattanooga 
Nashville 

Texas: 

Beaumont 
Dallas 
Odessa 

San Antonio 

Utah: Salt Lake City 

Virginia: 
Richmond 
Roanoke 

Washington: 
Aberdeen 
Seattle 

Wisconsin: Milwaukee 

Wyoming: Casper 


1The number of outlets listed herein may or may not include such outlets as the company, in order to 
protect its interests, for credit reasons had the right to exercise voting rights of capital stock. 


Xx 





